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Drifting Into a Democracy of Mediocrity 


American shoe is under consideration in 

Washington by those having control of the 
shoe industry, the standardization by limitation 
policy to continue in force during the continuance of 
the war. 

As nearly as can be ascertained, the reasons assigned 
for this scheme are not so much a desire to conserve 
raw materials as a desire (1) to insure an adequate, if 
reduced, supply of shoes for civilians as well as soldiers 
at reasonable prices and (2) by concentrating industrial 
effort on the limited standards selected, reducing the 
number and variety of styles and types and eliminat- 
ing factories unsuitable for the limited shoe, to reduce 
the number of workers employed in the shoe industry 
that this artificial surplus may be transferred to other 
industries and activities deemed more essential to the 
winning of the war. This, then, is the scheme con- 
templated. 

Will the scheme of standardization work out the 
results predicted? Will it benefit the country? Will 
it injure the shoe industry? What will be its effects 
on the workers in the disbanded factories? These 
are some of the questions to be answered, indicat- 
ing problems that should be analyzed and studied 
and their results ascertained before definite action 
in the scheme is taken. 


A SCHEME for the standardization of the 


A Dull, Unleavened 
Mediocrity 


(1) The adoption of a standard shoe means the 
cessation of manufacture of other types. The elimina- 
tion of variety in types means the promotion of 
uniformity which is merely another name for medio- 
crity, the dead level; and this is a violation of the law 


of nature and life, and an arrest of the forces which 
stimulate: and energize civilization, which is an 
accumulation of changes, the resultant product of 
human craving for variety, for things different and 
better, of the constant effort of humanity to get away 
from that primal barbarism which was dull, un- 
leavened mediocrity. 

Mediocrity—or Standardization—applied to the 
shoe trade means the stifling of invention and origin- 
ality and the cooling of enthusiasms that are the spurs 
to activity and competition which make business and 
competition wholesome and successful. 


A Common 
Level of Ugliness 


(2) Standardization inevitably means a concentra- 
tion of the shoe industry in the hands of a few great 
manufacturing concerns, since its aim is quantity 
rather than quality, and the elimination of hundreds 
of factories which make special and esthetic types of 
shoes. The reduction of the country to a common 
level of ugliness and crudeness necessarily connotes 
the rejection of the agencies of beauty and taste and 
the closing out of their activities, since the protection 
of the standardized mediocrity by officialdom and the 
banning of variety and choice mean the setting up of 
monopoly by mandate and the destruction of com- 
petition by dictum. It is questionable if this will 
stimulate industry and production; it is unquestionable 
that it is not a measure calculated to make America 
safe for democracy. 


What is Essential! 


(3) The closing out of shoes and factories means 
compulsory idleness for thousands of men and women 
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shoe workers with loss of wages and the hardships 
incidental to such loss. It is claimed that such workers 
can be utilized in other industries, which are classed 
as essential, a spurious distinction being set up that 
the industries we do not favor at some particular 
moment are non-essential. There are no non-essential 
industries in America; when an industry becomes 
non-essential it becomes non-existent. Natural law 
disposes of the non-essential by death. Standardiza- 
tion disposes of some selected industry by murder. 

The industrial transfer of workers which Standard- 
ization brings about can never be wholly successful, 
since the efficiency acquired in one avocation can very 
seldom be transferred intact to another. Only a small 
percentage of workers have the individual capacity 
and industrial adaptability which make such changes 
useful and helpful. Under the conditions which obtain 
in the shoe industry, every shoe worker is a specialist, 
not a general practitioner; and the intensive skill 
that made him highly paid and valuable in his own 
industry would be of small value in any other and 
unrelated industry. He might in time be untrained 
and then retrained, but that process in war time is 
economically wasteful and dangerous. 

Such a change cannot be but hazardous and vexa- 
tious, entailing as it must a slowing-up of speed, a 
lessening in industrial efficiency and the resultant 
decrease in production—factors that must be reckoned 
with today. 


Into the Industrial 
Scrap Heap 


(4) A large percentage of the disbanded army of 
shoe workers must go to the industrial scrap heap, 
to swell and ranks of idleness, transforming pro- 
ductive to parastic elements in the war community, 
changing assets to liabilities and helps to handicaps. 
An industrious element changed to an idle one, 
spending its accumulations in idleness instead of 
adding to them by labor, inevitably grows poorer and 
more discontented as the war progresses, especially 
as they realize that their evil conditions are com- 
pulsory, artificial and governmental; and a measur- 
ably happy and busy community, free from the 
restlessness and discontent inexorably associated with 
idleness and decreasing means, is an absolutely 


necessary factor in our life today, if we want a success- 
ful outcome for the war. 

Any hasty and ill-advised changes in industrial 
conditions that produce such lamentable consequences 
are seriously injurious since they help to create the 
psychology that German propaganda has so signally 


failed to secure. Such a policy is, in effect, a first 
aid to National hari-kari. 


The Base of War 


is Economic 


(5) The whole conduct of the war, our ability to 
equip, train, supply, transport and maintain our 
armed forces, depends upon the nation’s ability to 
finance the enterprise, for the base of war, like the 
base of everything else in our civilization, is economic. 
A constant industrial activity, with its wage earning 
and productivity, is a sine qua non of national ability 
to carry on the war, for the taxes and loans that 
finance the Government are only the savings and 
sacrificial surpluses of the sweating millions. These 
are the springs and sources of our national wealth; 
when these dry up the streams cease to flow and {fill 
the reservoirs that supply the national needs. When 
the worker ceases to work and the wage earner no 
longer earns, the nation is done and—undone. 


Industrial Sterility 
and Paralysis 


(6) We speak too glibly of non-essential industries. 
As has been said above, in the true sense there are no 
such things as non-essential industries. All in- 
dustries are proven necessary by reason of their 
being; and while some are more vital and important 
than others, all are interdependent and mutually 
helpful. When you suspend, eliminate, or destroy 
one, you injury others, disorganize the fruitful 
productive organization, and cripple artificially the 
whole industrial system. As long as there is a demand, 
the effort to supply it will be a wealth-producing 
element; this is the natural law. We have hard times, 
idleness, discontent and unhappiness when demand 
ceases; supply stops being marketless; and the 
suspension of energy and the atrophy of organs begin 
to affect the body injuriously. 

Business wisdom consists in multiplying demand, 
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in utilizing materials and resources, and in keeping 
constant a wholesome industrial activity. To 
produce artificially by Government decree and 
official mandate the conditions of industrial sterility 
and paralysis; to secure the conditions that are called 
“Hard Times” by industrial amputation or by killing 
off agencies that make labor busy and profitable, is as 
fatuous as it is socially and politically dangerous. 


Wealth Cannot be Made 
Without Work 


This is the policy which is commonly stigmatized 
as “Killing the goose that lays the golden egg.” If 
we attempt to make bricks without straw, wealth 
without work, we will find our labors as futile as did 
Pharaoh. 

If we are to spend we must earn. We cannot 
irrigate dry fields without water. Destroying in- 
dustry, no matter by what fine name we call it, and 
turning our workers adrift, will not swell the treasury 
of the country and furnish the means to win the war. 


Gluttony 
May be Curbed 


Standardization is a good, mouth-filling work, but 
it is only a word. Theories are good only when they 
work. 

Standardization is useful in certain manufacturing 
mechanical processes, designed to produce results in 
an economy of time and expense by eliminating a 
duplication of effort; it was designed to increase and 
multiply product, not to diminish and curtail it. 

The attempt to standardize the shoe by eliminating 
beauty, type, and originality under the plea of obtain- 
ing at the same time an increase of product and a 
reduction of raw material used, does not seem reason- 
able. It has a sound and a savor singularly reminiscent 
of some of the utterances and activities of Bolshevik 
Russia; but it does not strike a responsive chord in 
industrial America. 

The second and supplementary reason for this 
suggested policy of standardization is to curb “‘pro- 
fiteering” in the industry; but that result can be 
obtained without crippling it by amputation. 
Gluttony may be cured without sewing up the 
glutton’s mouth and starving him to death. 


Better results-may be obtained by a fixation of 


prices from hide to shoe and in labor too. Inter- 
ference with natural laws is always perilous; we may 
essay the experiment temporarily in war days though 
we cannot escape the hazards incidental to the 
experiment; yet price-fixing .is a lesser evil than the 
destruction of industry, as wounds are a lesser evil 


than death. 


Reduction of Shoe Product 
Unsound and Illusory Scheme 


The reduction of the total shoe product of the 
country accompanied by a limitation of prices to be 
fixed by official mandate is an essentially unsound and 
illusory scheme, since it flies directly in the teeth of 
the natural law. 

The demand for shoes by the American people is a 
difficult and dangerous task to control or reject. It 
worked reasonably well in sugar, since sugar is 
basically a luxury and not a necessity and substitutes 
could be obtained. Shoes are a necessity demanded 
by climate, conditions and health.. A .continuous 
demand accompanied by a diminishing supply means 
a competition for the supply and advancing prices 
caused by competitive bidding. Experience every- 
where has demonstrated the futility of attempted 
control under such conditions, even when control is 
sought through harsh, punitive methods, foreign to 
American tradition. 

A measurably contented people is not the least 
important of national needs today. 


JUAN P. TOMAS 
IN BOSTON 


UAN P. TOMAS, head of the well-known firm of 
J Tomas & Co., Buenos Aires and Boston, ‘is 
spending a few weeks in this city on a combined 
business and vacation trip. Mr. Tomas has not been 
in the United States for several years, and finds many 
interesting changes here since his last visit. 

He states that business conditions in Argentina are 
naturally more or less unsettled because of the war, 
but speaks optimistically of the prospects after the 
close of the war. He is making his headquarters at 
the Boston office of his firm, 55 South Street, Boston, 


Mass. 
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Army Shoe Contracts for Field and 
Marching Shoes 


Awards Placed at $7.15 Field Shoes, $6.45 Marching Shoes; $9.05 
Field Shoes, (Sizes 12 1-2 to 15) ; $8.45 Marching Shoes, (12 1-2 to 15) 


Washington, D. C. 
HE War Department authorizes the following: 

Awards for the manufacture of 2,021,000 pairs of 

metallic fastened field and marching shoes for the Army 

at a total cost of $14,107,600, were made today by the Quarter- 

master Corps to 31 shoe manufacturers in vatious parts of the 

country. The prices fixed by the Shoes, Leather and Rubber 

Goods Branch were $7.15 per pair for the field shoes, $6.45 per 

pair for the marching shoes; $9.05 per pair for the field shoes in 

large sizes (1214 to 15) and $8.45 per pair for the marching 
shoes in large sizes (1214 to 15). 

Deliveries on the field shoes are to be completed December 10, 
1918, and on the marching shoes, January 1,1919. The awarding 
of the contracts was governed by the following considerations: 
location of the contractor as regards the congested districts of 
the country; the contractor’s record of past performances as given 
by the Quarter-masters at the General Supply Depots; relative 
price submitted in proposals opened August 30; readiness and 
ability of the equipment possessed by the contractor. The com- 
plete account of the awarding of the contracts follows: 


How Orders were 
Apportioned. 


Announcement of awards made by the Acting Quartermaster 
General for the manufacture of metallic fastened field and 
marching shoes for the U. S. Army. 

On Saturday, September 7, 1918, at 5 o’clock P. M., George 
R. Harsh, Chief of the Shoes, Leather and Rubber Goods Branch 
in the office of the Quartermaster General, made the following 
statement regarding the award of contracts for the manufacture 
of metallic fastened field and marching shoes (Specifications 
Nos. 1351 and 1352): 

“Acting on the policy announced at the meeting held in 
Washington on Saturday, August 31st, the Shoes, Leather and 
Rubber Goods Branch has been governed in its award of contracts 
by the following considerations, stated in order of their relative 
weight: 

“a. Position of the contractor as regards the congested dis- 
tricts of the country. 

“b. The contractors record of past performances, as given by 
the Quartermaster at the Central Supply Depots. 

“ec. Relative price submitted in proposals opened Friday 
August 30. 

“d. Readiness and ability of the equipment possessed by the 
contractor.” 

Delivery on the Field shoe is to be completed December 10, 
1918, and on the Marching Shoe, January 1, 1919. The awards 
are as follows: 


Total Total 
Pairs Contract 

Dollars 
Bona-Allen, Inc., Buford, Ga........... 18,000 $116,100 
Bradley S. Metcalf, Co., Milwaukee, Wis 40,000 258,000 
Brown Shoe Co., St. Louis, Mo......... 100,000 645,000 
B. A. Corbin & Son Co., Boston, Mass.. 350,000 2,532,750 
J. E. Dayton Co., Williamsport, Pa..... 30,000 193,500 
Chas. A. Eaton Co., Brockton, Mass.... 100,000 696,400 
Endicott-Johnson Co., Endicott, N.Y.... 115,000 - 780,250 


Total Total 
Pairs Contract 

Dollars 
Farmington Shoe Co., Dover, N.H...... 45,000 $321,750 
Fred F. Field Co., Brockton, Mass...... 55,000 425,400 
C. Gotzian & Co., St. Paul, Minn....... 20,000 136,000 

Graham Bumgarner Co., Parkersburg, 

MR eens waslnerencaaeeks 21,000 . 135,450 
Hamilton-Biown Shoe Co., St. Louis, Mo. 75,000 “ 515,900 
R. P. Hazzard & Co., Gardiner, Me..... 35,000 270,700 


F. M. Hoyt Shoe Co., Manchester, N.H. 90,000 
Huniington Shoe & Leather Co., Hunt- 

OUI, Blo 0 060ss54 44400580008 ep 
International Shoe Co., St. Louis Mo... 


696,150 


20,000 129,000 


200,00C 1,418,500 
Geo. E. Keith Co., Brockton, Mass..... 40,000 285,000 
Kushion Work Shoe Co., Marion, Ind... 16,000 103,200 
Luedke-Schaefer Bottles Co., Milwaukee, 

IRs acaba csdngenecdisedstaandee op maeuiasd dea os 10,000 64,500 
Marion Shoe Co., Marion, Ind......... 20,000 129,000 

“ W. A. McElwain Co., Boston, Mass.... 190,000 1,355,050 
Nunn-Bush & Weldon Shoe Co., Mil- 

WIN, Fs bnhiokc 6s ced tetanus 40,000 258,000 
C. I. O’Keefe Shoe Co., Marlboro, Mass. 40,000 265,000 
Rice & Hutchins, Inc., Boston, Mass.... 120,000 816,000 
Rindge Kalmbach, Logie & Co., Grand 

ME, PE ini ns sco Sacaddosacsicras 50,000 322,500 
E. E. Taylor Co., Brockton, Mass...... 45,000 321,750 


Thompson Shoe Co., St. Paul, Minn..... 10,000 64,500 


E. W. Warren & Co., Somersworth, N. H. 30,000 232,050 
Watsontown Boot & Shoe Co., Watson- 

MM a Shc netidca kine cisiadeanaese 21,000 135,450 
Albert H. Weinbrenner Co., Milwaukee, 

aE SELES Grane ee: ere 25,000 161,250 
Weyenberg Shoe Mfg. Co., Milwaukee, 

PR ce atiarns ease ce keels wu 50,000 322,500 





2,021,000 $14,107,600 
Another contract was awarded after the foregoing was issued 
to Charles, P. Keighley, Vineland, N. J. for 35,000 pairs field 
shoes and 55,000 pairs marching shoes. It is understood that on 
additional 2,000,000 pairs will be contracted for in October. 


Total pairs, 





Navy Shoe Contracts Awarded 
Over One Million Pairs Ordered at $5.99 to $6.36 


The Bureau of Supplies and Accounts of the Navy Department 
has awarded contracts for a little more than one million pairs of 
shoes at prices ranging from $5.99 to $6.36. Additional contracts 
of a half million pairs are quickly to follow. 

The shoes are for delivery in two periods, the first ending 
December 31, the second running to April1. The successful 
contractors and their bids are, as follows: 

Sears, Roebuck Shoe Company, 40,000 pairs for first period 
and 60,000 pairs for second periods at $5.99. 

French, Shriner & Urner Co., 25,000 pairs for first period, 
$6.07 and 25,000 pairs, second period, at $6.23. 

Florshetm Shoe Company, 8,000 at $6.08; 9,000 at $6.09 and 
8,000 at $6.10—all for first period. 
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Like quantities and prices were accepted for second period 
deliveries. 

Diamond Shoe Company, 30,000 pairs, at $6.08 for first period 
and 35,000 pairs at $6.20 for second period. 

Churchill & Alden, 75,000 pairs for first period and 225,000 
pairs for second period at $6.0929 per pair. 

E. T. Wright Company, 50,000 first period, at $6.1147 and 
50,000 second period at $6.24. 

T. D. Barry Shoe Co., 30,000 first period and 60,000 second 
period at $6.25. 

Howard & Foster Company, 15,000 pairs first period and 
30,000 second period at $6.28. 

F. Mayer Boot and Shoe Company, 15,000 pairs, first period 
and 25,000 pairs, second period, at $6.29. 

E. E. Taylor Company, 17,000 pairs at $6.27 and 17,000 at 
$6.34 for first period and 23,000 at $6.27 and 23,000 for 
second period at $6.34. 

M. A. Packard Company, 40,000 pairs for first period at $6.31 
and 120,000 pairs, second period at $6.36. 

Thompson Bros., 75,000 pairs for second period at $6.36. 


NAVY BUYING 4,000 
PAIRS SUBMARINE BOOTS 


Also 30,000 Pairs 
of High Boots 


In addition to the above, the Navy is also buying 4,000 pairs 
of Submarine Boots and 30,000 pairs of high boots, to be made 
on Russian Army Boot Lasts, are to be bought later, specifica- 
tions therefor not having yet been drawn up. It is unde1stood 
that these boots are to form a part of the Winter clothing issued 
for men on duty in the North Sea. They will be of chrome 
retanned leather, waterproofed by heavy stuffing. 


Better Hide Take-Offs Assured 


Regulations Issued by Department of 
Agriculture 





Washington, D. C.—The present very urgent demand for 
leather as a war necessity and the increase in price which un- 
scored hides bring on the market emphasizes the importance 
and even necessity of exercising the utmost care in removing 
skins from farm animals. By devoting a little extra time neces- 
sary in skinning animals carefully—possibly only three to five 
minutes in taking off the skin of a calf, or fifteen minutes in the 
case of a beef hide—the value of the hide may be increased sev- 
eral times, say specialists of the United States Department of 
Agriculture. The tanner pays more for packers’ hides than for 
those obtained from farmers or country slaughterers. This is 
due in part to better facilities in the large packing houses for 
curing and storage of hides, but principally to the fact that such 
hides have been taken off properly. Country hides removed by 
unskilled workmen are often cut and scored. When such hides 
come from a tannery, scores show very plainly, and in many 
cases one-half of the thickness of the leather is lost by such 
defects. Imperfections can be avoided by the careful use of the 
skinning knife, by keeping the hides clean and free from blood 
and by proper storage and packing. 





Save Your Recorders 


Put your “Recorder” in a safe place, after reading it, and when 
you have a number of them, bind them, if it is convenient to 
do so. At all events keep your “Recorders.” They are valuable 
as records of the shoe industry in war times, also they will prove 
of value after the war for*reference when come up the great 
problems of restoring the shoe industry to its normal conditions. 

A demand for waste paper there may be these days, but keep 
your “Recorders”, for they are valuable as books of record. 
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War Service Committee Formed 


Shoe Lace Manufacturers Exchange Co., Operate 
with War Industries Board 


A war meeting of Shoe Lace Manufactureis was held at the 
Crown Hotel, Providence, R. I., Monday, September 9, 1918, 
its main object being to form a War Service Committee to take 
up with the War Industries Board at Washington the work of 
conservation in industry. 

Vernon E. Blagebrough, of the Chamber of Commerce, of the 
United States of America, enlightened those present and what 
must be done in order to state their case clearly. He said in 
substance that it is not now a case of “we will,” but we must 
organize to help ourselves and to help the Government. 

A War Service Committee was formed, F. W. Whitcher as 
permanent chairman proceeded to call for appointments in form- 
ing a committee of eleven members including himself as a chaix- 
man to represent the shoe lace manufacturers in their work with 
the Government. This committee consists of the following: 
H. M. Fry, Narrow Fabric Company; J. N. Alexander, Glencairn 
Mfg. Company; Harry Joslin, Joslin Mfg. Company; John N. 
Dennis, International Braid Company; C. M. Mitchell, Mitchell 
Mfg. Company; M. H. Ray, United Lace & Braid’ Mfg. 
Company; H. B. Huntoon, Providence Braid Company; Charles 
Orr, B. B. Tip Company; Jos. Sapinsky, Crescent Braid Company; 
A. T. Terrell, Ansonia Company. 

D. F. Sullivan as a representative of the National Shoe Re- 
tailers’ Association, reminded the manufacturers that the total 
yardage in shoe laces for the coming year might be curtailed as a 
result of a movement to encourage the sale of more low shoes in 
which case the 27-inch lace will prove more popular. He brought 
to the attention of the meeting the wacte of material by improper 
tipping. 

George A. Knapp, secretary, of the National Leather & Shoe 
Finders’ Association enlightened those present on the work ac- 
complished by his body, which has brought it up to its present 
prosperous state, every member feeling that he is getting out of it 
just exactly what he puts in. 

The war meeting was temporarily adjourned so that the Shoe 
Lace Manufacturers’ Exchange could proceed with their monthly 
business. Following the reports of the secretary and treasurer 
memberships were solicited from among those present, which 
brought the total number of members up to sixteen. This repre- 
sents more than one-third of all of the shoe lace manufacturers in 
the United States. 

Directly following the meeting of the Shoe Lace Manufacturers’ 
Exchange, the War Service Committee went into private session. 

Ernest H. Gaunt, 511 Westminster Street, Providence, R: L., 
is permanent secretary of the War Service Committee, as well as 
the Shoe Lace Manufacturers’ Exchange. 


Will Oxfords Come with the New Year? 


“Oxfords, of patent and glazed kid leather for January sales in 
big city stores,” predicted a salesman, recently 1eturned fiom a 
trip. 

“A bit early for oxfords,” was the comment. 

“Perhaps they may be worn with gaiters,” replied the sales- 
man. Or. perhaps they will be worn with Liberty stockings, 
like those featured last winter. I do not know what they will 
be worn with, except they will be worn with feet. 

*“‘Also,” he concluded, “‘the new types of oxfords will be heavier, 
in both sole and upper, than the regular Spring and Summer run 
of oxfords, and they wil! serve better in Winter than critics of 
them think.” 








Lay a lead pencil on the floor and endeavor to pick it up with 
your toes. A simple exercise that develops muscle and mind. 
Try it. 
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MORE AND MORE EXAMPLES OF CLEVERNESS and 
individuality are to be noted in the samples for Spring, 1919. 
The plug throat pump and the plug oxford illustrated in last 
week’s “‘Recorder,” show indications of coming popularity. 

GRAY FOOTWEAR is at a premium today in the big stores 
throughout the country.. One merchant will have 400 dozen 
grays before October 1, where he never before contemplated mo1e 
than 100 dozen. He feels that exclusiveness, distinction and 
style value are concentrated in these gray shoes, the manufacture 
of which is prohibited after October 1. 

WITH A LOW SHOE YEAR IN 1919 and the season antici- 
pated by sales in January, February and March, push oxfords for 
early selling. If the public wants pumps, sell plain and pointed 
throat pumps, which will permit of a good fitting of gaiters and 
keep Colonials as an exclusive for April and the following months. 
The spat cannot fit over a Colonial with buckle, so buy’ your 
pumps, so that you can buy buckles if later information warrants 
it. There is every indication of a strong Colonial season, but it 
will be killed as quickly as the season of four years ago if it is 
forced into flower much before Easter. 

LOOK FOR SIDE LEATHER IN SPRING OXFORDS. If 


the public is to be the ultimate gainer in the industry’s co-opera- 
tion with Washington, side leather must be fashioned into style 
and se1viceable footwear for Spring. 

MANY TWO-TONE STITCHING EFFECTS ARE TO BE 
NOTED, Ifa dark shade of tan is used, the stitching may be in 
a different shade for emphasis. This is ornamentation without 
extravagance. It is difference without expense—it is a clever 
touch of style that sells the shoe. 

MORE AND MORE we note the beaded ornament—the buckle 
with its cut steel beads in harmonizing color with the leather 
used. 

THE COMING SEASON will be overwhelmingly a tan shoe 
season, with a darker shade prevailing, unless merchants realize 
that a diversity of materials is beneficial to trade and to price. 

A RUN ON ANY leather affects its selling price to the factory, 
so make popularity run to diversified leather and materials. 

A NUMBER OF SATIN OXFORDS are to be noted and they 
are for regular wear—not particularly dress. They are in 
square edge turns and most attractive. 

SOME CLEVER BLACK BUCK BOOTS are to be noted that 
we have a suspicion are gray buck and nubuck painted black. 


DR RL RRL 


Colors for Spring in Costumes 


Showing How Black, Tan and White Will Harmonize---Any Grays 
on Hand Will Sell at Premivm 


FTER a period of riotous colors in Venice that found chief 
expression in the decoration of gondolas in highly fantastic 
colors, the Doge ordered that the entire flotilla be painted 

black. Following the commendable example of the Doge, fashion 
has order a vogue of black and somber colors as a fitting change 
from the riot of sport colors of recent memory. 

Confirmation of this and the “Recorder’s” color forecast for 
Spring, 1919, presented in the issue of September 7, was verified 
in the openings of the week when the latest French models, made 
by Paris model houses, were shown to American dressmakers. 


Browns to be 
Strong 


Though the models were for Fall the colors reflected the 
indicated movement for Spring, seeing that they were the shades 
approved by color authorities for next season. Tobacco browns 
in a variety of shades ranging from light to dark were featured in 
sheer and in heavy weaves for afternoon and for street wear. 

Beaver and mink furs were seen in the form of trimmings 
given to ornament the most expensive fabrics. Brown trimming 
braids were chosen for the trimming of black dresses, and in other 
directions shades of the brown family were much in evidence. 


Blues with 
Black Trimmings 

Both navy and Copenhagen blues were well represented, the 
former in dresses and the latter in beads given to illuminate black 
jet trimmings, which by the way overshadowed all other trim- 
mings in point of representation. 

This makes certain a vogue of black already indicated in other 
directions, including millinery and permits of black and white 
in combination. For example, black and white plaids, black 
predominating, are the newest offerings in separate skirts by 
leading Fifth Avenue specialty shops. 

Grays from silver to Oxford were seen in the richest fabrics, 
and frequently silver grays were combined with black, showing 
the general tendency in Paris for somber colors. 

Beige, fawn and taupe were the other colors chosen by the 
best houses in fabrics for general wear. 

Dull reds, allied to dark cardinals, together with Copenhagen 
blues, were sparingly employed in the form of small beads to il- 
luminate jet trimmings. Thus, is presented assurance that com- 
binations of black and white, black and red, black and blue are 
to be in good form for the coming Spring season. 
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Fourteenth Annual Convention of Michi- 
gan Retail Shoe Dealers’ Association 
Held September 9-10-11 at Hotel Pantlind, Grand Rapids, Mich. 


Oldest Association in Country Holds 
Get-Together Meetings 


P SHE oldest association in the country—the Michigan 
Retail Shoe Dealers’ Association—has held one of the 
most important and profitable conventions invits history. 

After the Smoker and Get-Acquainted Meeting, held on Monday 

evening, September 9, the regular sessions commenced. At 9 

A.M. registration took place; at 10 A.M., the directors held 

their meeting; and at 11 A.M., the Convention was called to 

order by the president, Elwyn Pond. The minutes were read by 

Secretary A. B. Gemmer and the Nominating, Resolutions, and 

Special Committees were appointed. 


Presentation of Flag to the Michigan Retail Shoe 
Dealers’ Association by the Grand Rapids Merchants 


State Secretary of War Work Board, Marcus McKee, explained 
the functions of the National Non-Partisan League. At 2.30 
P.M., the presentation of flag to State Association, on behalf 
of the Grand Rapid Merchants, took place. W. H. Booth 
made the presentation speech, saying that the flag was a re- 
minder of duty to 3,000,000 of “the Finest in the Land.” The 
flag was received by E. B. Mowers, of Saginaw, one of the 
organizers of the Michigan Retail Shoe Dealers’ Association, 
and the first president of the association, who in turn passed it 
over to President Pond for the association. 


Mayor of Grand Rapids 
Welcomes Visiting Merchants 


Christian Gallimer, Mayor of Grand Rapids, welcomed mer- 
chants and visitors to city in patriotic address. In responding, 
President Pond expressed appreciation of officials and merchants 
of Grand Rapids for their pep and co-operation. 


George Bode and Draus 
Give Important Talks 


George Bode, Secretary of the Michigan Shoe Dealers’ Mutual 
Fire Insurance Company, Fremont, Mich., told of progress 
and liability conditions of the Company. 

G. A. Draus, of Hirth, Krause Co., spoke on retail credits. 


More Shoes for 
Belgian Relief 


John Muffley, Kalamazoo, suggested that the Michigan mer- 
chants furnish one hundred barrels of old shoes for Belgian 
relief, 


Trade Newspapers Emphasize Importance of 
Service and Co-operation. 


An address was given by John Strootman, Buffalo, N. Y., fol- 
lowed by talks om Trade Journals and their Relation to Craft 
Associations, by E. C. Logan, Associate Editor of the “Boot 
and Shoe Recorder,” and A. F. Hall, Western Editor of the Shoe 
Retailer; both stressing the value of co-operation and service. 


Shoe Conservation and 
Style Show Big Success 

“The Spirit of 1918”—a patriotic symbol. 

The Style Show, which started at 7.30 P.M., September 10, 
was pronounced by many as eclipsing all previous efforts in this 


direction. The stage setting was beautiful, the runway taste 
fully decorated and well planned Fall costumes portrayed latest 
styles in boots and pumps. There were many interesting vaude- 
ville “stunts.” The biggest entertainment feature was “The 
Spirit of 1918,” portrayed by three girls—one in red, another 
in white, and another in blue—a Red Cross Nurse and Miss 
Liberty, clad in glistening draperies with cape lined with Old 
Glory. 


Suggestion for Mail Order 
Advertising Elimination 

During the Wednesday sessions, W. G. Millinger of Buttrick 
Publishing Company, presented a policy eliminating maii order 
advertising. 


Field Secretary Sloane Defines a Business Slacker 
Reads Style Article from Dry Goods Economist 

A. F. Sloane, Field Secretary of the N. S. R. A., speaking on 
“The Value of Craft Associations,” stated that retail merchants 
should answer questions of manufacturers and leather men as to 
materials and style. Field Secretary Sloane read in full, an article 
from Dry Goods Economist, portraying next Spring’s styles, 
reiterating that the man who is not doing the best for his busi- 
iness, his community, and his association, is a business slacker. 


Stephen A. Jay Quotes ‘‘Recorder’’ 
On Quick Training of Clerks 

Stephen A. Jay, manager and buyer of R. H. Fyfe & Co., 
men’s department, quoted a “Boot and Shoe Recorder”’ editorial 
of July 20, on “Quick Training of Clerks,” stating that clerks 
should reflect the personality of the heads of the firms—if they 
do not, the employers are to blame. He advised a close co-opera- 
tion with the sales forces of retail stores, advising the merchants 
to capitalize their sales clerks ideas and pay them all and a little 
more than they are worth. 


J..E. Wilson Urges Merchants to Make 
Devotion to Country their Biggest Effort 

J. E. Wilson, Walk-Over Shoe Store, Detroit, Mich., advised 
merchants to sit tight and keep in line with Government recom- 
mendations; he said, ‘‘We should subserve everything to the 
Government’s wishes and do our duty to the Flag.” 


H. P. Woodward says Government Regulations 
Save Retail Merchants’ from Mistakes 


H. P. Woodworth, Lansing Mich., talks on “Quick Methods of 


‘Moving Slow Stock,” saying that the new Government regula- 
g ’ ying g 


tions on colors and heights are going to save retail meichants 
from making so many mistakes—trying to match every gown was 
sometimes rather embarassing. 


Emergency Committee 
Appointed 

An Emergency Committee was appointed with power to act 
for the whole association, J. E. Wilson, Detroit, Chairman. 


Resolutions 
Passed 

Resolutions were passed endorsing action of Butterick Publish- 
ing Company and action of meeting of manufactures and 
vetailers in Boston last July. 
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Election of 
New Officers 

The new officers elected are: J. E. Wilson, President, Detroit, 
Mich.; C. J. Paige, Lansing, Mich., Secretar y-Treasurer. 


_ CONVENTION CLOSES WITH CONSERVATION 
BANQUET AND ENTERTAINMENT 


Something Novel—War and 
American Business Featured 


The new officers and directors met at 6 o’clock to confer with 
Field Secretary Sloane and airange business for the coming year 
and at 7.30 a new feature was introduced in the form of a Con- 
servation Banquet and Entertainment. The Toastmaster was 
A. P. Johnson, Editor of the Grand Rapids News and addresses 
were made by Lee M. Hutchins, Director of National Credit 
Men’s Association, on “War and Ame.ican Business,’”’ and Rev. 
A. W. Wishart on “The War.” 


Saginaw, Michigan, next convention city! 





No More Felt Footwear 


Govirnment Refuses Supplies of Wool for Civil- 
ian Felt Footwear 


Stringent restrictions surrounding the manufacture of felt 
shoes and bedroom slippers are to be made effective 
immediately, according to Bernard M. Baruch, chairman 
of the*War Industries Board. The needs of the Government for 
felts for war uses and a reduction in the available supply make 
this step necessary, it is declared. 

In announcing the restrictions to be enforced, the War In- 
dustries Board today made the following statement: 

“Because of Government needs for felts for war uses and a 
reduction in the available amount of raw materials, B. M. Baruch, 
chairman of the War Industries Board, has approved a curtail- 
ment in the production of the felt shoe and bedroom slipper 
industry. Every possible co-operation will be given the felt 
mills in the production of felts for convalescent slippers, hospital 
slippers, lumbermen’s boots, etc., which are required by the 
Government and the Red Cross and are essential. If allotments 
of raw material could be made the felt mills, it would be under the 
condition that the felt should go first for an absolute requirement 
for civilians, such as in overcoats. 

“The Felt Section of the War Industries Board, of which 
Sylvan I. Stroock is chief, is working in connection with the 
Conservation Division on a conservation plan covering the felts 
now in the possession of the felt shoe and slipper manufacturers, 
whereby a much smaller quantity of felt will be used in each 
slipper through restrictions in quality, weight and colors. This 
will stretch to some extent their supply of finished merchandise. 
But before long this industry will reach a point where it will be 
unable to supply the demand. 


“The Government has not available raw materials which can 


be allotted to the mills for the manufacture of felt for shoes and 
slippers for indoor use beyond the materials which are already 
ordered. The felt mills are now producing to capacity for war 
purposes and cannot be spared or diverted to the manufacture of 
felt for civilian industries. The probabilities are it will be a 
considerable time before the felt mills will be in a position to 
produce felt for civilian slipper manufacture. 

“The Felt Section has decided to grant permits to felt manu- 
facturers to produce felts for shoes or slippers only on the con- 
tingency that the felt mills produce such felts from the raw 
materials which they own, and that the manufacture of such felts 
will not in anyway interfere with, or cause the mills to delay or 
defer the fulfilment of any Government contracts, direct o1 
indirect, which they now have or which may be placed with them 
and which require priority of shipment. 
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“Representatives of the felt shoe and slipper manufacturing 
industry were warned at a recent meeting with the Felt Section to 
prepare themselves for the situation that has arisen in their 
industry. F. E. Young, chairman of the National Association, 
was advised to have the organization confer with Charles A. 
Otis, chief of the Resources and Conversion Section of the: War 
Industries. Board, on arrangements whereby the felt shoe plants 
can go into the manufacture of items required by the Govern- 
ment and in this way possibly keep their plants, or part of the 
plants, running. Their stocks in hand will run them through this 
season, possibly into next season, and they have time in which 
to prepare. It was suggested they turn to manufacture of 
toweling, fabrics for which are available.” 





Boston Shoe Style and Conservation 


Show 
January 6, 7, 8 and 9 


The space is practically all sold for the big, Midwinter Market 
Fair to be held in Symphony Hall, Boston, January 6, 7, 8 and 9. 
Within the large audience hall, announcements will be made on a 
silver screen, showing the type of shoe, its characteristics, the 
photograph of the factory and possibly the photographs of the 
executives of thatconcern. This is an innovation from the former 
Style Shows, where the shoes were identified by vocal announce- 
ments. Each evening there will be a pleasing musical program. 

Shoes made according to the latest requirements of the Govern- 
ment will be shown on men and women models, giving the public 
the latest rulings up to the opening of the show. 

In organ’ recital will be given every afternoon, to which the 
general public is invited, through tickets obtained from the 1etail 
shoe stores of Boston. In the afternoon sessions, prominent men 
in the trade will give addresses on the various makes of shoes. 

Admittance to the Convention Hall will be by ticket, thus re- 
serving for the retail and wholesale trade admittance as guests of 
the shoe and leather manufacturers of New England. 

All but seven of the exhibit spaces have been reserved by signed 
contracts—making 83 reservations up to date. 


Government Makes Awards on Toplifts 
and Half Soles 


The Army Quartermaster’s Department announces the follow- 
ing awards on toplifts and half soles: 

Toplifts, regular size, at 21 cents per pair, fixed price: 
A. M. Gutterman & Sons, Boston, 50,000 pairs. 
Engel-Cone Shoe Co., East Boston, 100,000 pairs. 

Half soles at 61 cents, fixed price: 

A. M. Gutterman & Sons, Boston, 300,000 pairs. 

Engel-Cone Shoe Co., 100,000 pairs. 

Daniel Forbes & Sons, Chicago, 55,000 pairs. 

J. M. Delaney & Co., 100,000 pairs. 

A late bid from Rosenwasser Bros., Long Island City, for 
500,000 pairs of half soles, regular sizes, at 602-3 cents was 
also accepted. 

Not enough bids received for quantity wanted. Government 
may ask for further bids. 








War Trade Board Rules on Import 


Licenses 


Relative to Importing Wooled or Pickled 
Sheepshins 


The War Trade Board has ruled that applicants for licenses 
to import wooled or pickled sheepskins are required to furnish 
the Bureau of Imports, before licenses may be granted, an agree- 
ment not to sell the skins so imported at a price in excess of the 
price fixed by the price fixing committee. 
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The Mountain States Shoe Retailers in 
Convention 


W yoming---Utah---Colorado---Arizona---New Mexico 


In Sixty Days Association Membership of 160 Achieved with Per- 
manent Organization---Big Sessions, Albany Hotel, Denver, 
Colo., Followed by Resolutions to War Industries Board 


Denver, Colorado. 

HE first annual convention of the Mountain States Shoe 

Retailers’ Association closed here September 5, after a 

two day session at the Albany Hotel. The affair was a 
success from every angle and the some two hundred members from 
the states of Wyoming, Utah, Colorado, Arizona and New 
Mexico who attended the convention went back to their homes 
better shoe merchants and with the feeling that organization is 
well worth while. 

From 9.30 Wesnesday morning until none time was spent in 
registration and getting ‘acquainted, while the afternoon meeting 
was called to order at 2.00 o’clock by President H. E. Fontius. 
The address of welcome ‘was given by Finley MacFarlane, 
president of the Denver Civic. and Commercial Association. 
In his talk he called attention to the value of co-operation among 
business men. 


A Time for Collective— 
not Independent Action 


Mr. Fontius came next on the program and told the objects of 
the Mountain States Shoe Retailers’ Association. ‘Gentlemen, 
we are living in an age when co-operation is not only desirable 
but necessary,” stated Mr. Fontius, “On every side we see the 
splendid results of co-operative production and that business 
which fails to heed the call for organization is losing one of its 
biggest assets. Everywhere business men have come to realize 
that the old fashioned policy of independent action; which has 
its base in fear of a competitor, is not in keeping with the modern 
dea of progressive business. They realize that a new spirit of 


getting together of men in the same line is the ruling thought 
throughout the commercial world—a determination to organize 
for the purpose of exchanging ideas obtaining greater economy in 
the. conduct of business raising it, to a higher standard so that 
the public may be the ultimate gainer. 


A Dependency 
on One Another 

“No man can truthfully say, ‘I stand alone.’ We are all 
dependent one upon the other. No business could survive single 
handed; it depends for its life and prosperity upon other busi- 
nesses. I may even go further and say that every business 
depends to some extent upon every other kind of business—all 
are interlocked, all are interdependent. This being true how 
necessary it is to have a spirit of helpful co-operation within 
the narrow limits of each kind of business. This.truth has been 
recognized by so many thinking men among mauy other lines 
that it is surprising that we have been so slow to see the light. 
But it is not too late, and it now lies in our power to make use of 
all the benefits that can be derived from organization. 

“Now, you may ask—just what are those benefits? It is a 
logical question and one that must be answered clearly, for if we 
are to be successful nd lasting it must be because each and 
every member knows what he is working for, and, so gives whole- 
hearted support. to the general cause.” 


Spreading 
Good Ideas 

“If a retailer in Casper or Hastings or Pueblo or Trinidad 
develops a new idea which he finds successful he brings it to the 
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next meeting, it is discussed by everyone, and all the members 
are enlightened by the results of his experience. He in return 
takes home with him the combined results of the progressive 
thoughts and experiences of all the other members. In this way 
we are building a splendid system of efficiency for the whole 
retail trade. No one man will benefit more than another for it 
means give and take; everyone will be working earnestly for the 
good of the whole. We need each other; we can no longer 
afford to stand aloof, each seeking to get the best of his neighbor. 
We must realize and practice the true spirit of brotherhood. 


To Elevate Entire 
Trade Standards 


“It is right that every man should take pride in his business. 
We do not regard it as merely means of making money, but we 
seek to set and retain a standard that will be worthy of our name 
and character. But we must do more than this—we must take a 
broader view; not only must we seek the betterment of our 
individual store, but we must seek to lift the standard of the whole 
trade. It is to our interest and to the interest of our business to 
do so. We wish to lift the whole retail shoe business to the 
highest level, and this can best be accomplished through our 
association.” 


Buying Advice from 
Secretary Sloane 

A. F. Sloan, Field Secretary of the National Shoe Retailers 
Association came next on the program and gave a survey of the 
shoe situation. “Freak fashion will be discontinued, since they 
have already been proven unpopular by statistics,” stated Mr. 
Sloan in the course of his talk. We also pointed out that when 
the soldiers return from the front they will want broad-toed 
shoes and the present pointed toe styles will be a thing of the 
past. Mr. Sloan also advised the dealers to get in their orders for 
shoes early—the earlier the better. Many dealers received their 
shoes late this Spring and the reason was they went on the 
supposition last Fall and Winter that business was as usual, 
which was not the case and so they were disappointed on account 
of the slow railroad deliveries of the present day. ‘Place order 
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sufficiently in advanc: to m:2et all kinds of delays,’’ warned 
Mr. Sloan. 


More Money 
More Shoes 


He brought out the fact that the dealers are now passing 
through the oxford cycle and that 60 per cent of the shoes sold 
in 1919 in all probability would be oxfords. In closing his talk 
Mr. Sloan told the convention that women had more money 
now than ever before since so many of them had to fill vacancies in 
business left by men gone to war and they, therefore, could afford 
to buy shoes. That will make next year’s business good. and 
there will be plenty of pretty and dainty shoes to take care of the 
business if the dealers but order far enough ahead. “‘Sit tight, sit 
strong, but goods early, have faith in God, trust in your country 
and fight like hell for your business,” were the closing words of 
Mr. Sloan. : 


Knowledge of 
One’s Business 


In the same session Samuel A. Davis, of Cleveland, Ohio, gave 
a very interesting and instructive talk on the subject, “Profitable 
Retailing.” He brought home the fact that no business man 
could be successful if he did not analyze and know his business 
from top to bottom—he should at all times have facts and figures 
so he will know just where he stands. If he is losing money he 
should know why. ‘A man at the head of the business should be 
able to look ahead and see what is coming before it comes. Mr. 
Davis pointed out that the reason Ty Cobb was a better ball 
player than any other man was because he looked ahead two bases 
all the time and that is the way a shoe merchant or any other 
business man should do. 


Don’t Run 
Too Many Sales 


He advised the dealers not to hold sales too often. “If you do,”’ 
he said, “You will create a list of bargain hunting customers who 
when they came to the store will ask, ‘When are you going to 
have another sale? All right I’ll be around next week.’ ” 


























Three C’s— 
Customer, Clerk, Cash 


According to the Cleveland man there are three “C’s” in 
business that need a lot of looking after—the customer, the clerk 
and the cash. 

Wednesday evening at 8 o’clock a dinner was served those 
attending the convention at the Albany Hotel.. After the dinner 
round table discussion was the order of events with Mr. Sloan and 
Mr. Davis taking turns with short talks on different subjects of 
interest to the shoe merchants gathered around the tables. The 
following paragraphs contain the meat of the talks given by the 
two men. 


Epigrams by 
Sloan and Davis 

A shoe merchant should not overlook the value of conducting a 
shoe repair shop in connection with his retail business. Have 
a monthly invoice of that department and know just where every 
rubber heel, every sole and every thing else that goes into the 
department goes to or else profits are apt to be eaten up by leaks 
through loss—Sloan. 

A dealer should train his help. Teach them tact, knowledge of 
the stock and the like, even train them in the use of the voice as 
it is a big aid in selling. Teach your salesmen to be positive and 
not negative. Never disagree with a customer—agree with them 
first and then talk them around to your way of thinking in a 
tactful way. Never say “No.” Say, “Yes, but—.” “Get 
good men and get good out of men.”—Davis. 

Never reorder good sellers more than once and never reorder 
novelties.—Sloan. 

Never have more than two clearance sales a year—at the end 
of the two seasons is the time for them.— Davis. 

All shoe retailers should cut out adjustments.—Sloan. 

Do more advertising and bring down your selling cost. In 
small towns do a lot of educational advertising telling people 
about your shoes.—Davis. 

Divide the number of people in your selling district by the 
number of shoe stores and see what part of the people are your 
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customers. Look up the matter and see if you have your share. 
If you haven’t go after them.—Sloan. 
Give your customers good service.—Davis. . 
Beware of the P. M. A clerk is too apt to want to earn that 
extra 25 cents and spoil a customer.—Sloan. 


Study of 
Trade Acceptances 
Thursday morning’s meeting was opened by an address by.. 

A. A. Reed, of the United States National bank of this city, on 
“Trade Acceptances.” He illustrated his talk with a chart, 
pointing out the fact that since a little over a year ago the 
Government had accumulated a reserve of over $2,000,000,000 
through the efforts of the federal reserve system. “With this 
vast reserve as security,” stated Mr. Reed, “the federal reserve 
banks are issuing currency. The output of this currency amounts 
to $60,000,000 a week. This output is made necessary by the 
demand for currency, which is increasing daily. Now, in order 
to issue this amount of currency some security is needed. The 
Government is appealing, therefore, to every merchant in the 
country to use the trade acceptance system of credit, for the 
trade acceptance is considered security by the federal reserve.” 


The Truth 
in Salesmanship 

George House, of the May Company this city, gave a worth- 
while talk on “Salesmanship.” ‘‘Always show the shoe that is 
asked for first’? was advice given by the speaker. We also 
stated that it is better not do ask the customer a lot of question. 
Only one question is necessary in finding out the kind of shoe 
wanted and that is whether the customer wants a dress or street 
shoe. “Be honest in all your dealing with the customers—tell 
them the truth about the shoes you show them and sell them and 
in doing that you will build up a reputation that nobody call 
take away from you,” said Mr. House. 


Prominent Men 
Address Shoemen 

Judge A. Harrison White, Chief Justice of the Supreme Court 
of Colorado, opened the session of the afternoon’s program 
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Thursday with an address, “Loyalty to the Government.” -He 
was followed by Samuel A. Davis who chose as his subject, 
“Co-operation.” 

E. R. Carey, of the J. P. Dunn Shoe & Leather Company, had 
his paper on “The Leather Situation,” read to the convention. 


Next Convention 
at Denver 


It was decided at the meeting to hold next year’s convention in 
Denver sometime between September Ist and 10th. 


,On Cartons 
and Work Shoes 


During the course of the convention the matter of standarizing 
the size of the carton was taken up and placed in the hands of a 
committee composed of George House, of Denver; Taylor 
Thompson, and F. F, 
Wulff, of Colorado 
Springs. The com- 
mittee reported as 
follows, ““We do not 
feel that a standard 
sized carton would 
make any material 
saving since so many 
dealers would be 
obliged to have car- 
tons made to fit their 
shelving already con- 
structed or entail a 
further expense by 

*rebuilding same.” 
The committee de- 
cided that the dealer 
could do without 
string and also the 
fly sheet. Unbleach- 
ed paper could not be 
used on the cartons 
as it would tend to 
cheapen the looks of | 

the shoes. All print- 
ing necessary is on 
the label. In answer 
to the question, 
“Shall all work and 
service shoes be ship- 
ped in bulk that are 
not packed in in- 
dividual cartons?” 

The committee said, 

“No, no, no.” The report was accepted by the conven- 

tion. 

Shoe merchants attending the convention were a happy and 
optimistic lot stating that they are enjoying good business and 
that they are looking forward to a good 1919 trade. Regarding 
the “Liberty shoe” the committee consisting of F. E. Leonard, E. 
Mosher, and George Warring was appointed to draw up a telegram 
to be sent to C. F.C. Stout, Chief of the Hide and Leather Goods 
division of the. war industry board at Washington, D. C. Such 
a telegram was written and approved by the convention. It 
read, “‘We the Mountain States Shoe Retailers’ Association com- 
prizing the states of Colorado, Wyoming, New Mexico, Arizona 
and Utah in convention assembled are of the unanimous opinion 
that the recommendations of the N. S. R. A., committee are 
magnanimously patriotic, but if approved and adopted would 
work a ruinous hardship upon the retail shoe business of the 
United States.” 
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Merchants who . 
were Present 


Among the retailers present at the convention were, A. W. 
Royer, Larimer, Wyo.; E. Mosher, Rawlins, Wyo.; J. P. Mc- 
Dermott, Rock Springs, Wyo.; A. F. Neuver, Rock Springs, 
Wyo.; F. J. Terry, Laramie, Wyo.; I. Kastor, Evanston, Wyo.; 
Mr. Johnston, of the Johnston’s Regent Store, Denver; O. T. 
Ellis, Golden, Colo.; W. E. Fitton, Salt Lake City, Utah; George 
Wareing, Salt Lake City, Utah; G. J. Wolfinger, Alamordo; 
B. Wise, Michaelson Brothers, Denver; M. M. Robbins, Colorado 
Springs; E. A. Murphy, Walkover Shoe Co., Denver; L. E. 
Carpenter, Weinberg & Harrison, Loveland, Colo.; E. J. Spillman, 
Gano-Downs, Denver; J. Adams, Fort Collins, Colo.; Rox 
Maxwell, Fort Collins; A. C. Ward, Fort Lupton, Colo.; H. O. 
Munsell, Fort Morgan, Colo.; C. A. Lee, Warbaugh Shoe Com- 
pany, Greeley, Colo.; C. E. Wicks, Park Mercantile Company, 
Greeley; G. E. Cox, 
Rouler Mercantile 
Company, Greeley; 
S. H. Nulleston, La 
Junta, Colo.; S. W. 
Warding, La Junta; 
A..C. Draper, La 
Junta; Bon Gerger- 
man, Pueblo, Colo.; 
Jack McRea, Pueblo; 
F. E. Leonard, Crews 
Beggs, Pueblo; R. S. 
Cless, Pueblo; H. J. 
Polugaest, Trinidad, 
Colo.; H. C. Rey- 
nolds, Jamieson 
House Furnishing 
Company, Trinidad; 
C. G.. Clark, Ingram 
Powell Clothing Co., 
Trinidad; Mr.Schloo, 
Brighton, Colo.; Joe 
i Keorasky,  Broad- 
| head, Colo.; B. A. 
| Stewart and E. A, 

Meyer, Hardy Shoe 
Company, Canon 
City, Colo.; Frank 
F. Wulff, Colorado 
Springs; Taylor 
Thompson, Vorhes 
Shoe Company, Colo- 
rado Springs; Sam 
Deal, Colorado 
Springs; W. H. 
Mathers, Delta, Colo.; George House, May Company, 
Denver; L. C. Hearne, Daniels & Fisher, Denver; O. E. Cowan, 
A. T. Lewis, Denver; A. E. Parson, Joslin’s, Denver; O. W, 
Henning, Henning Shoe Company, Denver; B. C. Fleming. 
Denver Dry Good Company, Denver; Mr. Goodman and Mr. 
Gump, Goodman & Gump, Denver; H. E. Fontius, Fontius Shoe 
Company, Denver; D. Tober, Tober Shoe Company, Denver; 
J. W. Young, Broadhurst & Young, Denver; Pwen Saelch, Panoia, 
Colo.; L. J. Racholfsky, New York Store, Loveland, Colo; B. M. 
Benge, Grand Junction, Colo.; D. R. Benson, Longmont, Colo.; 
Charles Boone, Golden Eagle, Denver; Max Michaelson, Denver; 
W. D. Haris, Brush, Colo.; D. C. Hegarty, Colorado Springs; 
M. M. Nicely, Denver; W. C. Moore, Pernie Brothers, Denver; 
E. Fredrick, R. Hammerslough Mercantile Company, Trinidad, 
Colorado; J. R. Ryland, Brush, Colo.; F. A. Stackton, Canon 
City, Colo. 
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To Be Staged by Ohio Association 


at the recent meeting of the Ohio Association direc- 
tors ‘have been made public by association Officials, 
and embody plans for meetings at a number of central 
points throughout Ohio, by whichtailers all over the 
state will be enabled to attend and listen to reason-why 
addresses on the subject of organization by officers of the associa- 


| Dees of the membership campaign decided upon 


tion. 

Each meeting will be under the general direction of a local 
chairman, who will see that retailers in the cities and towns in 
his group are duly informed of the meeting and invited to be 
present, and arrangements for a dinner as the central feature of 
the meeting will be made by the chairman. It is expected that 


General Meeting Place, 
Cincinnati, for: 


County City Chairman 
Butler Hamilton 
Clermont Batavia 
Brown Georgetown 
Highland Hillsboro 
General Meeting Place, 
Canton, for: 

County City Chairman 
Portage Ravenna 
Stark Canton M. B. Schumacher 
Wayne Wooster 
Medina Medina M. T. Cutter 
Carroll Carrollton 


General Meeting Place, 
Akron, for: 


County City Chairman 
Erie Sandusky 
Huron Norwalk 
General Meeting Place, 

Cleveland, for: 
County City Chairman 
Lorain C. K. Chisholm 
Lorain Elyria O. K. Dorn 
Ashland Ashland 
Geauga Chardon 
Lake Painesville 
Ashtabula Jefferson 
General Meeting Place, 
Youngstown, for: 

County City Chairman 
Trumbull Warren 
Columbiana Lisbon 
Jefferson Steubenvill¢ W. F. Proctor 
Harrison Cadiz 
General Meeting Place, 

Dayton, for: 

County City Chairman 
Montgomery H. Y. Hagemann 
Preble Eaton Pete Meyers 
Warren Lebanon 
Greene Xenia Jack Shaffer 
Clark Jamestown 
Clark Springfield 


Miami Troy 


President Harry McLaughlin, Secretary Henry Hagemann: and 
Field Secretary Sloane, of the National Shoe Retailers’ Associa- 
tion, will be present at each meeting, and this combination, to- 
gether with the aid of members of the Ohio Association in each 
city visited; as well as those attending the meetings, ise xpected to 
add scores of members to the association. 

While dates for the meetings have not yet been set, it is ex- 
pected that all of them will be held during October. The cities 
of Cincinnati, Canton, Akron, Cleveland, Columbus, Youngs- 
town, Dayton, Toldeo and Lima have been selected as appro- 
priate central points for the meetings. 

Below is a list of cities where meetings will be held, the territory 
covered and chairman: 


General Meeting Place, 


Columbus, for: 

County City Chairman 
Richland Mansfield 
Knox Mt. Vernon 
Morrow Mt. Gilead 
Delaware Delaware 
Marion Marion 
Crawford Bucyrus 
Union Marysville 
Madison London 
Pickaway Circleville Thos. Siebert 
Fairfield Lancaster 
Perry New Lexington 
Hocking Logan 
Athens Athens 
Scioto © Portsmouth 
Pike Waverly 
Fayette Washington, C. H. 
Muskingum Zanesville 
General Meeting Place, 
Toledo, for: 

County City Chairman 
Fulton Wauseon 
Henry Napoleon 
Wood Bowling Green 
Sandusky Fremont Van Wormer 
Ottawa Fort Clinton 
Seneca Tiffin 
Hancock Findlay 
General Meeting Place, 
Lima, for: 

County City Chairman 
Putnam Ottawa 
Van Wert Van Wert 
Mercer Celina 
Shelby Sidney 
Logan Bellefontaine Paul Crawford 
Auglaize Wapakoneta 
Hardin Kenton Gooding 
Paulding Paulding 
Defiance Defiance 
Louisville, Ky. W. E. Cochran H.C McLaughlin, 

; Paducah President 
Matty Cohen-Bacon 
& Sons 
Harry Schutz W.-O. Jos. Pietzuch 

Lexington J. E. Bussett 
Covington Newport 
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Read the following Excerpt from address which Mr. Val. Fisher 
London Publisher, recently delivered: 
“The experience of Britain’s retail stores contains an object lesson which should 


not be lost on the business men of America. During the first few months of the 
war, many stores cut down their advertising. But Selfridge did not. 














No. 869, 25c 


The High Shoe 


Season is Here Again 


and as usual you will see the 
| newest and snappiest styles 
at BLANK’S. 


And the quality, too, is of the 
same high standard as _ that 
which has long since established 
Blank’s reputation for highest 
values. We do not hesitate to 
say that this maintenance of 
quality has been a big under- 
taking as good leather is un- 
deniably scarce for civilian pro- 
duction—but when we can not 
offer to our trade merchandise 
of the usual Blank standard we 
close up shop— 

Here are a few of the Smartest num- 


bers which we especially recommend 
for your attention! 


Tan Lace Custom Toe—Medium 
Pe OEE T OTe $3.00 
Tan Lace English Toe—Broad 
Heel—Not tip .............. $8.00 
Black Calf Blucher, Heavy Sole— 
Eee. $7.00 
Black Kid Blucher, Light Sole 
eR ra $6.50 


\ o No. 868, 25¢ 


wearing qualities—. 


This is, however, not so easy as it sounds, as years of experience 
are really required to determine just how growing feet should 
be fitted and just how to strengthen shoes where the wear comes 


hardest— 


We offer to you our years of expert study on these very points 
and ask that you entrust to us the care and safety of your chil- 


Serviceable School Shoes 


For all Ages of Children 
From Kindergarten to High School 


HE two cardinal points in the selection of chil- 
dren’s shoes are First: Correct Fit. Second: Sturdy 





dren’s feet as well as the protection of your own purse— 


BLANK’S 




















We suggest you or- 
der your cuts as far 
ahead as possible, as 
the packages _ sent 
parcel post are apt 
to be more or less de- 
layed. We mail all 
orders the day they 
are received when 
accompanied by cash. 
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not skip a single day. He used all the space the papers would allow him to use 
and has continued to do so. The result was that from fourth or fifth place among 
London stores in volume of business profits at the start. of the war, Selfridge 
climbed to SECOND place as the result of his continuous advertising and he 
would be FIRST today, had not the war prevented building additions to his 




















No. 872, 25c 


Modish Model 
for Fall 


New Shade Tan Lace— 
Eight-inch Top— 
Medium Heel— 

Welt Sole. 


$7.50 


ERE is one of the most 
H popular of all the attract- 

ive Fall models—lIt -is 
correct to the last degree and the 
perfect fitting qualities of this 
new last make it one of the most 
comfortable street shoes ever 
sold. 
And there are dozens of other 
new designs equally as attractive 
in tan, grey, and black—priced 
from 


$5.00 to $8.00 


And just a word by way of sug- 
gestion—If you have any doubt 
as to the attractiveness of the 
new Shoe fashions for Fall due to 
reports you may have read of 
Government regulations on Shoe 
making—just make it a point to 
see our Fall windows— 

There you will see shoe styles 
attractive as never before and 
every number priced considerably 
below what you might naturally 
expect to pay— 











FALL OPEN ING a J 


weHOES 






N’8 





Style Still Rules 


Women’s Fall Shoes More Beautiful 
Than Ever 


HOUGH wartime necessity has made conserva- 
tion of leather imperative, your shoes for Fall 
are not one whit less beautiful. than in past 


seasons. 

Rather is the reverse true as you will be quick to realize when you 
see the charming models now on show at Blank’s. 

You will see tans and greys in abundance in the new “regulation” 
patterns together with some very smart street shoes in black 
calf and gun metal—new military heels and numerous models 
in high heels both straight and curved. 


’ The Following will give you some idea of how moderately these shoes are 


priced!— 


$9.00 
Tan Calf Lace—Low Broad Heel—especially suited for school and 
on ETC Ee EE PN ie on Ae AP ees oe $8.00 


Grey Calf Lace—Plain Toe—High Heel, Welt Sole, a very bright 
WE 5 get 33-4 45: gioraca S bien ued Be aL es em aerial iota aieiem aa $7.50 


Gun Metal Lace, High straight Heel, made especially stout and weather- 
MOINS 5.55 6g. © cx Svs igh olan s-a.a pata phi’ bays de SARs « AcE, elie kek oes Ge ee $7.00 


Dozens of other distinctive styles priced from $6.00—$10.00 


Fim Calf Lace—Military Effect—medium high straight heel—Welt 


Oxfords Are Smart 
with Spats 


We have some Extra values in 
Women’s Oxfords which are 
correctly ‘worn this Fall with 
grey or tan spats— 


Special price $4.85, Patent— 
Tan—Grey and Black— 


Special Notice 
Regarding Grey Shoes 


On and after October first no 
more grey upper leather may 
be cut in the making of women 
women’s shoes—If your favor 
grey boots get them now— 
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Nleolin Soles 


Trade Mark Reg. U. S. Pat. Off. 


I" Repair Shops 
where the merits 
of NeOolin Soles re- 
ceived early recog- 
nition, the problem 
offered by the pres- 
ent leather situa- 
tion has been solved 
in advance. Its 
customers accept 
Neolin Soles—not 
as asubstitute—but 
as good soles in 
their own right. 








hese shops have 

also been in the 
habit of recom- 
mending Wingfoot 
Heels—because 
Wingfoot Heelsare 
good heels which 
give the maximum 
of wear and com- 
fort. They are 
guaranteed to out- 
last all other heels. 


The Goodyear Tire & Rubber Co. 
Akron, Ohio 


-WINGYFO( OT 


HEELS 
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Tightening of Credits Very Probable 


The Merchant Who Buys Beyond His Actual. 


Needs Treading on Dangerous Ground 


The feeling has been generally expressed that hundreds. of 
shoe dealers are speculatively inclined in_ their advance 
purchases of footwear that many manufacturers are stating 
plainly to their customers that they do not want orders for a 
single pair of shoes that the dealer does not actually expect to 
sell during the season for which they are bought. .Their traveling 
men are being urged not to solicit orders for shoes.in excess of the 
dealer’s actual needs. Recent statements being issued by the 
manufacturers to their men and to their book accounts point out 
that excess buying is unpatriotic in that additional money is tied 
up, extra and unnecessary demands made upon man-power and 
distributive forces such as shipping and transportation, and that 
in case any such excess orders are cancelled by the dealer, actual 
damage to all concerned will result, running all the way through 
the list from the leather wasted, factory capacity wasted, sales- 
men’s time wasted, money tied up in such merchandise and, last 
but not least, the odium that will attach to all such dealers who 
will in due course of events come to the attention of the Govern- 
ment. 

Manufacturers report that this phase of their distributive 
problem is already having the consideration of the officials in 
Washington. It will be comparatively easy for the Government 
to regulate the purchases of shoe dealers by requiring the latter to 
base their purchases upon actual sales of the preceding season 
after filing a report showing such sales, and thereafter permitting 
them to place bona fide orders only. Tightening of manufac- 
turers’ terms will help solve the problem quickly in nine out of 
ten cases, for nine out of ten merchants make use of their manu- 
facturers in a banking capacity in the matter of credit extensions. 
Money is relatively tight in large cities and is getting tighter in 
small towns, which will be more keenly realized by many a dealer 
when faced with the necessity of paying for shoes on a thirty or 
sixty day date of invoice. Excess buying will thus receive a 
healthy check and be of benefit to the industry as a whole. 





The Merchant’s Tax Bill 
What He Will Be Expected to Contribute Soon 


Washington, D. C.—The burden on retail business will be 
greatly increased upon the passage of the new revenue bill, 
which has just been introduced into the House of Representa- 
tives. Not only will the merchants be called upon to pay more 
and increased taxes than ever before, which was expected, but 
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they will also be called upon to collect taxes from the customers 
in some cases. 

To begin with, there will be a special tax of $10 upon all 
businesses of which the gross receipts for the preceeding year 
ending June 30 exceed $2,000. The manufacturers, however, 
will be required to pay $25, under the provision that “if such 
gross receipts from sources other than sales directly to the 
consumer exceed $100,000, the proprietor shall pay $15 
additional. 

In addition to the above tax on conducting business, every 
domestic corporation will be required to pay annually a special 
tax on conducting business, equivalent to $1 for each $1,000 of 
so much of the fair average value of its capital stock for the 
preceeding fiscal year as is in excess of $5,000. In estimating the 
value of the capital: stock, the surplus and undivided profits 
must be included. Foreign corporations will pay this tax at the. 
rate of $1 for each $1,000 of the average amount of capital 
actually invested in the transaction of its business in the United 
States. 

Other taxes the retailer will be called upon to pay are those 
of eight per cent upon personal transportation and berths, 
seats, staterooms, etc. The latter tax is reduced from ten 
per cent. Frieght shipments will continue to be taxed three 
per cent, the tax on express matter will be one cent on each 
twenty cents or fraction thereof of the charge, and a tax is 
imposed on parcel post matter, to be one cent on each twenty- 
five cents or fraction thereof on all parcels costing more than 
twenty-five cents. 

Merchants using automobiles for delivery purposes will be 
taxed five per cent of the cost, including tires, inner tubes, parts 
and accessories therefor sold on or in connection therewith or 
with the sale thereof. If he uses morotcycles, the tax will be 
ten per cent, and a similar tax will be levied upon tires, inner 
tubes, parts or accessories for automobiles or motorcycles. 
He will also be required to pay a tax of ten per cent upon such 
electric fans, cash registers, or duplicating or adding machines 
as he may be required to buy for the conduct of his business. 

A usage tax is also to be levied upon automobiles or motor- 
cycles, whether new or second hand, ranging from $5 up. A tax 
of two cents a gallon is to be placed upon gasoline. 

In addition to the taxes he will have to pay, there are several 
levies which the retail shoe dealer will be required to collect 
from the customer and, in turn, pay to the Government. Among 
these is a tax of ten per cent upon the price paid for livery boots. 
A tax of twenty per cent is to be collected from customers, 
male or female, buying boots, shoes, pumps or slippers costing 
more than $10 per pair. 





x 





CLEVER BACKGROUNDS 
FOR SHOE WINDOW 


With a White Back Drop to Reflect 

All the Light. Possible these “Light- 

less Fall Months” Try a Design in 

Black on the Stencil Order—Reverse 
the Design for Balance. 


Ue 




















| There Are Three 
| Chief Reasons ‘Why 


| Gordon 


| ~— HOSTERY 


| is bought and featured 
by thousands of mer- 
| chants throughout the 
| United States. 


One.—They sell quick- 
ly,— because the con- 
sumer has confidence 
in the trade-mark. 
Two.—They stay sold,—be- 
cause of their durability and 
style. 

Three.—The consumer re- 
turns to the store where pur- 


chase was made— because 
Gordon Hosiery gave satis- 


faction. 

By featuring quality,— you 
sell quantity, lower your sell- 
ing cost, and gain good-will, 
in addition to your profit. 


chrown Durrell (3 


Boston New York 
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GET 
THIS 


BOOK 


THE GUIDE TOBETTER 
WINDOW DISPLAYS 


ERCHANTS—make your windows pay 

well. This helpful ks shows the 
way to do it easily and economically. 
No one who values his business will be with- 
out this great book. It not only catalogues 
in colors the greatest assortment of Artificial 
Flowers and Decoratives but. illustrates 
prize windows and fully explains 


ADLER-JONES SERVICE 


** Ask Jones —He Knows”’ 


Harry T. Jones is recognized authority on all matters per- 
ining to ee ey ee my and color 
conducts *‘Adler-Jones "’ free to all who care to avail 



























themselves of it. 
SEND NOW—Don't put off getting this book. A request 
on your letterhead brings it free by return mail postpaid. 





THE ADLER-JONES COMPANY 


333 So. Market St. CHICAGO 













It’s 
hard 
going 





] DB paws let yourself get caught in the mire of 
—bad business. ; 
The deeper you get into it the more you will 
come to realize that you need expert help and 
advice to get you out. 

Send this ad attached to your letterhead at 
once to the Merchants Business Building Shoe 
Service and get full information and sugges- 
tions on how to increase the present business 
of your store. 

We can send this free information to only one mer- 
chant in each town, so hurry your request to us. 


Can You Use Mats? 


Meschanls Busts) Service 


Aol “a 
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Shoe Polishes 


QUALITY 


Sold in the Market Places of the World 





BOSTONIAN 


VARIETY 





NOBBY BROWN 
COMBINATION — A 
better combination than 
this old standby for 
cleaning and ishing 
all shades of brown 
shoes is yet to be made. 
The leader for years. 
Yes, you can also get 
this combination pack- 
a, for or Ox- 
blood and in both sizes. 


4 


€S 





PROFIT PRODUCERS AND 
REPUTATION BUILDERS 


That is what Whitte- 
more’s Polishes are 
known to be, to have 
been, and will continue 
to be. Quality is kept 
-up and price is kept 
down by volume sales. 





NOBBY BROWN PASTE—for all 
shades of brown shoes. Once you put 
this paste in stock, you'll be like every- 
body else who has ordered it—you'll 
repeat on it. For it’s one of the best 
sellers in our whole line. 

For Red or Oxblood, there’s the same 
ino poeeee of PEERLESS OXBLOOD 
PASTE. Also Russet. 


If you take interest in build- 
ing up a findings depart- 
ment push Whittemore’s, 
and it will grow. The 


Have plenty of “French sale of a good article helps 
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CREAM — The _ideal 
cleaner for kid and calf. 
You'll need a 

stock of the brown for 
brown glazed kid and 
mahogany calf — also 
the cordo-tan for cor- 
dovan leather. 


Gloss” and “Gilt Edge’, 
two old reliables on hand. 























' DOW BY USING MAYHEW’S 


INVISIBLE TOP TREE -.- -. | 





MAKE YOUR FALL 
SHOES LOOK ATTRACTIVE 


Adjustable to all heights 
of shoes—lace or button 


Sold by 

Jobbers If your time be 
or short or long in 

Direct Boston you can 


make it count to 
best advantage by 
stopping at 


HOTEL 
ESSEX 


FREE SAMPLES ON REQUEST 
ORDER BY NUMBERS 


Ne. 8—For Open Form or No Form 
No. 6—For Closed Form 
No. 4——-For Men’s Shoes Only 


MANUFACTURERS 





J amesN. Mayhew Company 





Minneapolis, Minnesota, U.S. A. 




















sale of other articles. 


Whittemore Bros. Corp., Cambridge, Mass. 


Ask your jobber salesman or write for complete catalogue 
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IN STOCK TODAY 
Stylish Fall Boots 


4950 

Dark Tan Calf 

9-inch Top 

Imitation Tip 

14-8 Leather Heel 
Goodyear Welt 

AA, A, B, C.. .. $6.25 








4919 

Gray Kid 

84-inch Top 
Imitation Tip 

14-8 Leather Heel 
Goodyear Well 

AA, A, B, C.... .$6.75 


4918 

Black Kid as above, 
Imitation Wing Tip 
A, B, C, D......$93.00 

































4818 
Brown Kid Vamp 
Brown Cloth 9-in. Top 
Imitation Tip 

16-8 Leather Louis Heel 
Aluminum Plate 


Mc Ka 

A, B. C. D ... $4.50 
4816 

Gray Kid Vamp 























4852 

Gray Kid 
84-inch Top 
Imitation Tip ; 
18-8 Leather Louis 






























Heel Gray Cloth T 

ssa Plate 17-8 Leather | vis 
cnay cet 

A, B, C, D. .$6.00 — Re sc: $4.50 

4853 Brown Kid Vamp 

As abote, Brown Cloth Top 


14-8 Military Heel 


148 Military Heel 
A, B,C, D...$6.00 ; : 


Py Thy Hy AD 5.0 555 $4.50 
4817 

Gray Kid Vamp 
Gray Cloth Top 

14-8 Military Heel 
A, B,C, D...:. $4.50 















James Clark 


St. Louis, 
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What you can 


next Liberty Loan 
Read this carefully—then ACT 


HE three Liberty Loan issues already success- 
fully floated have been put over by the win- 
the-war spirit of the American people. 

In connection with the great work of awakening and 
quickening to action the spirit of war sacrifice which 
has been the greatest factor in the success of Liberty 
Loans it would be impossible to put too high a valua- 
tion on the splendid voluntary work of American 
business men, bankers, labor leaders, and moulders 
of thought in all professions and occupations. 

The very success of this volunteer leadership in 
creating enthusiasm has shown the desirability of 
organized methods for increasing its usefulness. And 
particularly to suggest to those leaders who feel that 
their circle of action is relatively small the enormous 
amount of good they can do as a whole if each no matter 
how small or great (relatively) his sphere may be, will 
act with enthusiasm and system. The great factory 
or store, society or club, church, or other organization 
with, say 5000 employees, members, or audience, 
does a great work in “selling” the Liberty Loan idea 
to such an aggregation. But that work is fully 
matched in aggregate importance by a hundred such 
institutions whose average payroll, membership, or 
audience, comprises only fifty persons each. 

The nation has much other work todo. The Liberty 
Loan drives are necessarily carried through largely by 
volunteer work. In consequence they must be 
limited to specific brief periods for the actual sub- 
scription to the bonds. 


HESE brief sharp compaigns have the advan- 
tage of building up white-hot waves of enthusi- 
asm, but it is extremely difficult in such periods 

to secure close contact with all the wage-earning and 
money-making units of the public and especially to 


bring home personally to each individual the im- 
portant serious personal. relation which he or she 
should have to the war and to the successful financing 
of it. 

To the accomplishment of that great end it is now 
proposed that the leaders of thought and action in 
America and especially the employers of labor, great 
and small, whether in store or factory, whether en- 
gaged in production or distribution, 


hold a meeting of your employees 
shortly previous to the Fourth Loan 
campaign, not to take bond sub- 
scriptions but to arouse serious en- 
thusiasm for the forthcoming Loan. 


HERE organizations are small, as for example 
small stores, similar organizations in the 
same or related lines of business can be in- 

vited to participate in one meeting. ‘As for example, 
all the grocers in a small city, or all those in a given 
section in a large city, might get together in one 
meeting. But it would be a grocers’ meeting. In 
such cases it would usually be wise to keep related 
trades together. 

Whether the audience be great or small, every 
effort should be made to “stage” the meetings 
effectively, to make them interesting and instructive 
and above all to give employees themselves an oppor- 
tunity to speak, to discuss, to suggest, to enthuse 
their fellow employees. 

It is not essential that such meetings be called 
Liberty Loan meetings—they would better be an- 


‘‘Win-the-War” Meetings need not be limited to gatherings of employees. They can be 
equally effective if organized as “‘town meetings’’—or by clubs, societies, churches, lodges or 
similar institutions. Leadership, organization and a definite progrsm will work wonders 











——, 





M 
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nounced as “Win-the-War’’ meetings, and above all 
it should be made clear that no attempt will be made 
at these meetings to secure or accept subscriptions for 
Bonds or money for any purpose whatever—but in 
all the speaking and discussion attention should be 
largely devoted to the forthcoming Loan. 

The Fourth Liberty Loan Campaign will begin on 
September 28th. 

All of the preliminary meetings should be held not 
earlier than September 10th and not later than Sep- 
tember 25th, unless there are special circumstances 
which would make an earlier or later meeting expedi- 
ent. 


HE LIBERTY LOAN BUREAU has prepared 
a booklet setting forth “Suggested Programs 
for Meetings to Prepare for the Fourth Libert 
Loan.” 
They have asked us as publishers of a business 
paper to bring this suggestion for patriotic service 
to the attention of our readers and to urge its hearty 
adoption by all stores, factories, employers of labor 
in any capacity, societies, clubs or organizations of 
any kind who can arrange such meetings. 
We have been furnished with copies of the booklet 
giving “Programs for “Win-the-War’ Meetings’’—and 
will send a copy promptly to anyone signing the 





Sign the Coupon 


Mail it to 


Boot and Shoe Recorder Pub. Co. 
207 South Street, Boston, Mass. 


Get the Book Signature 
Hold Your Meeting 
d *Firm..... 
mess aa Street No 
make it a 
ET hes .5.05 
Stdlb.....- 


This space contributed to the winning of the 
war by Boot and Shoe Recorder Pub. Co., 
Boston, Mass. 
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do NOW to help the 


coupon below and mailing it to us.: The signing of the 
coupon is your pledge to hold such a meeting either 
of your employees or of some similar group which 
you can bring together previous to the Fourth Liberty 
Loan Campaign and your pledge when received will 
be turned over to the Liberty Loan Bureau and 
officially acknowledged. 

Such meetings organized in the “Win-the-War”’ 
spirit will not only help tremendously to insure 100 
per cent subscriptions to the Fourth Liberty Loan 
among employees of industrial and commrecial con- 
cerns, they will do more than almost any other one 
thing could to develop among all ranks of the public 


- the stern spirit of sacrifice and the necessity for loyal, 


constant, steady sérvice of each and every one in the 
great national work of victory for the cause of Liberty 
and Democracy. 

They will serve to educate and make clear to all 
the vitally important way in which work and sacrifice 
here in our midst help and sustains the work of our 
fighting men “over there.” 

This is an opportunity for every American business 
man to do a great and helpful work for the Fourth 
Liberty Loan and one which will help win the war. 

There is plenty of time for efficient action. There is 
no time to lose in preparing for that action. 


Boot and Shoe Recorder Pub. Co. 


moo oto mr or ror or retro se oe 


I pledge myself to organize and hold a “‘Win-the-War’’ meeting 
previous to the opening of the Fourth Liberty Loan Campaign in 
order to help float the Loan. 


mace ss copy of Liberty Loan Committee Booklet 
giving suggestions for Programs for such meetings. 
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* If a Society, Club or similar organization give name here. 
+ If more than one copy is desired state number. 











“HUBTIP™ 
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View of One Section, Mezzanine Floor, Shoe Dept., 
Henry C. Lytton & Sons (“The Hub’’) Men’s Store, Chicago, Ill. 
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Sanitary 
Opera Chairs 


The 
Modern Shoe Store 
Seating 


Increase the Seating Ca- 
pacity of your store. 


Afford more comfort to 
your patrons. 


They are indestructible. 
We guarantee our chairs 
against breakage. 


They cost less and make 
your store much more 
attractive than ordinary 
benches or wooden- 
legged chairs. 


Our Architectural Divi- 
sion will furnish you the 
best possible seating 
arrangement on request. 


GENERAL OFFICES 
1016 Lytton Building, 
CHICAGO, ILL. 


Permanent Exhibition Rooms in 
all Principal Cities 
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BEST BRAID 


No Metal Tip to pull off or fray out. 
HUBTIPS always stay on the lace. 


Women’s or Men’s 
27 in. per gro. Strings al — 


30 ‘ .-e. 2.85 
Men’s 63 in. per gro. Strings.. 4.80 
ae 72 ii ‘77 ii “ 5.25 

F ASSORTMENT CABINET 
2g Pee gs e211! $ 88-50 

E ASSORTMENT CABINET 

cg |) eee 

36 45"... f $8.60 


NO METAL TIP’’ 
“WOVEN TIP’’ 


SHOE LACES 


HAVE ALWAYS STOOD FOR THE BEST VALUE OBTAINABLE. 
YOU KNOW IT, AND YOUR CUSTOMERS ARE RAPIDLY 
LEARNING THE REASONS OF “HUBTIP”, SUPERIORITY 





BEST TIP 





36 in. per gro. Strings .. . .$3. 
40 Lid iT) ity it) rs 3. 





No Metal Tip to wear tinny. 





35 
60 


G ASSORTMENT CABINET 


A ASSORTMENT CABINET 
$3.70 





Women’s or Men’s 
45 in. per gro. Strings. . .$3.80 
54 ity “ “ td xa 4.30 
D ASSORTMENT CABINET 
IS pele SOS «occ 
) bo  eaper tere $3.75 
ee eter ern 
i err: 








FRANK W. WHITCHER CO.--Mfrs.--Boston and Chicago, U. S. A. 


ORDER A TRIAL CABINET 
wit 
COUNTER DISPLAY EASEL 
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death. 


The profitable line of shoes is the one 
which takes this fact into considera- 
It is not designed merely to 
offer ‘‘something different,” nor yet 
waits until a design has been, so 
thoroughly established that it no 
longer has novelty. 


The. LINDNER line includes the 
styles that are well on their way 
toward legitimate popularity. It 


tion. 


«a most profitable line to 
‘know. Do you know it? 


places them on your shelves 
long before the crest of such 
popularity is reached. It is 












































OMEONE has said that Fashion P 
is ridiculous at two stages of its of 

Ps wate e e . 7 ’ 
existence—at its birth and at its bi (@ 
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CARLISLE, PA. 








A LINDNER_SHOE COMPANY 
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more lace shoes today 
than ever before, because the prevailing 
short skirt demands an extra smart fitting 
shoe from the ankle up, and lace shoes 
are the only kind that ensure perfect fit. 


‘*As a shoe merchant, the big factor you 
must bear in mind is efficient store ser- 
vice. Shoes that have to be altered and 
adjusted waste the time of your sales force 
and get on your customers’ nerves, and if 
these alterations are not carried out ‘just 
so,’ you lose your customers. Lace shoes 
make for quick sales, quick service, con- 
tented customers,. contented salespeople, 
and bigger profits. ”’ 


United Fast Color Eyelet Co. | 


Boston, Mass. 
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“More Work Than We Can. 
Handle” 


A Washington merchant says: ““NeGlin Soles put our Re- 
pair Department onthe map. In 1917 we began advertising 
Nedlin Sole repairing and ever since have had more work 
than wecan handle. Our orders for Nedlin Soles in the cur- 
rent six months have been fully 10,000 pairs and had we 
been able to secure enough shoemakers we could have put 
on 50,000 pairs in this period. Much of this business has 
come from nearby army camps.’’ 


The Goodyear Tire & Rubber Company, Akron, Ohio 


Nesdlin Soles 


Trade Mark Reg. U. S. Pat. Off. 
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COPYRIGHT BY LIFE PUBLISHIN3 CO, 


The German Idea 


HALL this war make Germany’s word the highest law 
in the world? 
Read what she expects. Here are the words of her 
own spokesmen. 
Then ask yourself where Germany would have the United 
States stand after the war. 
Shall we bow to Germany’s wishes—assist German 
ambition? 
No. The German idea must be so completely crushed 
that it will never again rear its venomous head. 


It’s a fight, as the President said, “to the last dollar, the 
last drop of blood.” 


Americans, kncw the essential war facts! Your government has itself undertaken to 
give them to you. The Committee on Public Information has published a series of 
pamphlets, as follows. Any two sent upon request to the Committee on Public Informa- 
tion, Washington, D. C 


THE AMERICAN IDEA 
The President’s Flag Day Speech, With 
Evidence of Germany’s Plans. 32 pages 
The War Message and the Facts Behind 
It. 32 pages. 
The Nation in Arms. 16 pages. 
Why We Fight Germany. 
War, Labor and Peace. 


COMMITTEE ON PUBLIC INFORMATION 
8 JACKSON PLACE, WASHINGTON, D. C. 
— 1m . 


THE GERMAN IDEA 
Conquest and Kultur. 160 Pages. 
German War Practices. 96 pages. 
Treatment of German Militarism and 

Gernian Critics. 


The German War Code. 







Sputotes trons OE 

v Ss! 3 The § e of State 
United eentates peer Pov The Secretary of War 
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“The German race is called to bind the 
earth under its control, to exploit the natural 
resources and the physical powers of man, to 
use the passive races in subordinate capacity 
for the development of Kultur.” —Ludwig: 
Woltman, Politische Anthropoligie, 1903. 


“Our German Fatherland (to) which I 
hope it will be granted, through the har- 
monious co-operation of princes and peoples, 
of its armies and its citizens, to become in 
the future as closely united, as powerful and. 
as authoritative as once the Roman world- 
empire was.” — Kaiser's speech, Imperial 
Limes Museum, Saalburg, October 11, 1900. 


“Germany’s greatness makes it impossible 
for her to do without the ocean, but the 
ocean also proves that even in the distance, 
and on its farther side, without Germany 
and the German Emperor no t decision 
dare henceforth be taken.” —Kaiser’s speech, 
Kiel, July 3rd, 1900. 


“If ever the course of world history has- 
tened to bestow upon an undertaking what 
I might call the historical seal of approval, 
then this was the case when, directly after. 
the voting of the naval budget, first the 
Sparish-American war, then the disturbance 
in Samoa, and then the war in South Africa 
put our oversea interests at such different 
points in serious embarrassment, and fate 
proved it all before our eyes. You will un- 
derstand, gentlemen, that in-my official and 
responsible position, I cannot sa much and 
that I cannot dot all my i’s. You will all 
understand me if I say that fate showed us 
at more than one point on this globe how 
urgently necessary was the increase of our 
navy which took place two years ago and how 
wise and patriotic it was of this high assembly 
to assent to the Government bill of that time 
(1898).”—Von Buelow in the Reichsteg, 1898. 
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No. 433—Gun Metal, Goodyear Welt 
ta Skuffers, Tredshure Last No. 16. 
Sizes 5 to 8; 8% toll 
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The More Money 


mothers of your children’s trade are asked to pay for shoes, 
the more critical they are of the quality, the wear, and the 


looks of the shoes you sell. 
QUALITY-MADE SHOES 


for your little customers are more essential today for hold- 
ing and pleasing your customers than ever. 


THEY WILL PAY ADVANCES 
ask if they know they are getting TRUE values in return. 


K-Z SHOES ARE MADE 


to serve this purpose, to be your trade leader, your 
top-notcher. We make every K-Z shoe of good 
plump solid leather—a good shoe. 


WE MAKE THEM GOOD 
and price them accordingly, just as you must do if 
you expect to give your customers real value for 
the retail prices you must get even for poorly made 
shoes. 


" 
K-Z SHOES ARE HELPING 
hundreds of shoe-merchants to hold their trade in 
the face of competitors who are selling shoddy shoes 
or shoes not made of the best leather at equally high 
asking prices. 
See Samples. Write for them or ask for our salesmen to call. 


Kalt-Zimmers Mfg. Co. 


MILWAUKEE, WIS. 
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One of the Strongest 
Links In Your Selling 
Campaign 


Our Shoes come 
EQUIPPED with 
“SLIPKNOT” 
RUBBER HEELS 


36% of the Entire Population of America 
either buy Shoes with Rubber Heels or have 


them attached. - 


Isn't it good logic to believe that your Shoes 


will find a more ready sale with 


“SLIPKNOT” the SAFETY HEEL attached ? 


Our National Campaign of Ad- 
vertising is Creating the De- 
mand—Wéill You Supply It? 


PLYMOUTH RUBBER CO. 


Canton, Mass. 
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r——IN STOCK ——; 
No. 126 


Cocoa Brown Calf 
Bal 


Torpedo Last 
Sizes 5 to ll 
Widths AA to D 


You will have to see this shoe 
to thoroughly appreciate it, 
and we invite you to send for 
a sample pair, knowing full 
well your regular order will 
follow its inspection. 


Price $5.85 








IN STOCK—— 
No. 118 


Cocoa Brown Calf Bal 


This popular shoe is again carried in 
stock this season. It has proved to 
be a wonderful seller and fits to per- 
fection. Built on the famous Myopia 
Last that for stylish lines and easy 
turns has been our best seller. 


Sizes 5toll Widths A toD 
Price $6.50 


No. 117 
Gun Metal Calf Bal 


Sames Sizes and Widths 


Price $6.25 











DETROIT, Washington Arcade 
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In Stock Service "st “Just Wright” 


Our Fall and Winter Catalog is Now Ready. Have 
you received your copy? If not send in your name. 


E. T. WRIGHT & CO., Ine. 


ROCKLAND, MASS. 


BOSTON, 183 Essex St. NEW YORK, Marbridge Building PHILADELPHIA, 1215 Market St. 
SAN FRANCISCO, Pacific Bldg. 


4 





Stock No. 126 


Stock Nos. 117-118 
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Misses’ Mahogany Misses’ 
Hi-Cut, English Last 
—McKay 
A strong school shoe 
for Girls. 

544. 


BAN, Sizes 1134-2... .$2.90 


for Fall 
Are Big Sellers 


IN STOCK 


Misses’ Mahogany 


Brown Hi-Cuts Bal—Tan Cloth Top 


Hi-Cut. English Last 
McKay. 

, 545. 
Sizes 1114-2... .$2.25 


Henry Kleine & Co. 


CHICAGO 


Have You Received Our Latest Flyer ? 


Shows Big 


Values for Fall Selling—Send for Your Copy NOW!! 








KREIDERIZE YOUR STOCK 





FALL IN-STOCK 
CATALOG Ready. 
Shows Several 


Hundred Numbers 


Ask for a Copy 


Ready to Ship 


Cut shows our New English 
Last, _ Strictly 
First Quality 
McKay, Sample 
a pair 





Full Toe Last 

11-2, $3.00. Seeit. $2.65. 6-8, $2.10. G. M. 

1144-2, $3.00. 814-11, $2.65. Patent 

1144-2, $3.60. 84-11, $3.00. A. C. Lawrence 
No. 15 Cherry. 


R-4380. 
R4383. 
R-4389. 


215 W. Monrve a. “Heithy. - 


CHICAGO, ILL. 
CHICAGO 


BUY BEST SHOES FOR 


e 
Boys, Girls 
AND THE 
4 « 
Babies 
Welts, McKays, Turns, Stitchdowns 
IN STOCK DEPARTMENT 


CHICAGO 
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CREIGHTON’ a. 


IN STOCK STYLES 




















STYLE 966 





Battleship Grey Kid 
9 inch Pattern Grey Enameled Heel 


"Ora er 
THREE FALL OXFORDS THAT MEAN 
BUSINESS FOR THE KEEN MERCHANT 


STOCK NO. 315 STOCK No. 410 STOCK No. 316 
Black Kid Oxford—Plain Mahogany Russia Calf Ox- Black Kid Oxford—Imita- 
Toe—Louis Heel—Flexible ford—Imitation Tip—Welt— tion Tip— 13-8 Heel — 
McKay 12-8 Heel — McKay 
GES eens » $3.25 |S ree re ee. I beara ene scces $3.25 


A. M. CREIGHTON 


LYNN MASS. 3 | 
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Military Requirements 
BOOT JACKS 


Made of selected hard wood, polished 
with a hard wax, hand finished 


The Folding Boot Jack has had the preference for 
years, and especially so since receiving the popu- 
lar approval of the Army Officers. 


75 CENTS EACH 


LEATHERED 


with serviceable ooze, the non-slip pad of 
corrugated rubber 


The leather a rich dark tan shade securely fastened with 
brass pins, and set flush with surface of the Jack lends the 
finished appearance usual in Miller products. 


$1.00 EACH 
BOOT HOOKS 


HANDLES FINISHED RED 
METAL NICKEL PLATED 


PRICE 45 CENTS 


The Pair 


O. A. Miller Treeing, Machine Co. 


BROCKTON, MASSACHUSETTS 
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‘The Best Work Shoe in the World” — 








Pair Rejects 
Army Trench 


Shoes 
Hob Nailed 









Hob Nails 
Removable 
in a Minute 
if Desired 








Some slight damage or imperfection. All widths from 
Ato EE. Sold in dozen lots only and mixed widths as 
follows: Sizes 5-10, 6-10, 6-11, 6-12 A & B $3.25 per pair 
Same runs C, D, E& EE 4.00 “ “ 
F. O. B. Boston or Portland subject to previous sale 


A. F. COX & SON, Portland, Maine 


“‘Send for Sample Lots and be Convinced” 











Norwich 
Fixtures 


The Standard Shoe Fix- 
tures for More Than 
Forty Years. 


OF COURSE you believe 
in window dressing. BUT 
your confidence in the sel- 
ling power of the show 
window will increase 100 
per cent after using Nor- 
wich Fixtures. 





We have a catalogue which 
tells you all about them. 
It will be sent freely upon 


request. 


J. R. PALMENBERG’S SONS, Ine. 
A Consolidation of Palmenberg, Norwich, Kindlimann 
Salesrooms, 63-65 West 36th St., N. Y. 26 Kingston St., Boston 


























This is our pacaeiris No. 4250 Fitting Stool guaranteed for 
two years and never sold for less than $3.50. 


Golden Oak, Mahogany or Walnut Finish. Foot Rest inlaid with 14 inch 
Battleship Linoleum will last a life time. Polished oxidized metal heel 
rest. Wood saddle seat. Absolutely the best quality of 
material and workmanship, if not satisfactory return 
at our expense. In your order state kind of finish. 


To introduce the best Fitting Stool ever 
made we offer to send two only, exactly as 
above described to any shoe dealer in 
U. S. A. providing we receive the order at 
our office accompanied by coupon on or 
before October 15th. This offer 

means that a shoe dealer can 

procure two $3.50 Fitting 

Stools for $2.75 each. 


We are the oldest and largest 

manufacturers of seating and ¢ 

special furniture for shoe stores. ts nierets ta '44 

Write for our illustrated cata- This coupon is good for a reduction 
log containing 120 half-tone 4 oe = Mean a 
reproductions. $F wtuiane... 


The C.F. Streit Mfg. Co. 


1047 KENNER ST. 
CINCINNATI - OHIO 
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” $2,000 JINGLE CONTEST 


RALPH MURPHY OF TOLEDO, 


THE GREAT POPULARITY OF “DU-FLEX” HEELS AND 
INTEREST IN THE CONTEST. RETAILERS OF “DU- 
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See ROBABLY no effort ever made in the shoe trade to ascertain the standing of an article with 





the public has been more fruitful than the contest just closed. There were unique features 
in the contest, insomuch as it was open to men, women and children anywhere and every- 
where, and that the contestant’s shoe dealer shared glory with the winner. In the tangible evidence 


of the popularity of ‘‘Du-Flex”’ soles and heels which more than 15,000 jingles show, the shoe trade 


of America and elsewhere—in all its branches—has positive 


‘“‘Du-Flex” products. The awards as finally decided upon are as follows: 


WINNERS 

lst—Ralph Murphy, 

“ieee ea yeRae 
2d—Mary Howland Beckwith, 

17 Townsend St., Walton, N. Y... 100 
3d—J. E. Fielding, 

RI, Bos sn.cas05esscnes 75 
4th—Walter Logan, 1829 No. Car- 

oline St., Baltimore, Md 
5th—Mrs. Grace he 


R. F. D., _N.H... 25 
6th—Howard S. Palmer, 

31 Forest Circle, Winchester... . . . 25 
7th—D. B. —_ We 
a . Porter, 

MEE ccaceceiaccecsce Mae 
9th—Blanche May Powers, 

ng Rae des dee esee 20 
10th—Miss Isabella Palmer, 

1433 James St., Harrisburg, Pa.... 15 
llth—Mrs. Elsie Tash Sater, 

Rock Island, Ill........ 15 
12th—Fred Wentzell, 

Ann: SS) | eee 
13th—Mrs. Helen B. Packer, 

Route B, Box 82, Kingsbury, Cal 15 
14th to 23d, $10 each.... . .8100 


14—Lewis C. Robbins, 


Berwick, Me. 
15—Miss M. Williams, 
eadville, Mass. 


rs. . Armbuster, 

3309 Park Ave., Chicago, Ill. 
21—Miss R. Emma Clore, 
Umatilla, Fla. 
22—Abraham Wolfson, 

41 Thalford Ave., Brooklyn, N. Y. 
23 M. Kearney, 

Boerne, Texas, Box 631 


24th to 43d, $5 each......... 
24—Lewis A. Wentworth, 
425 Shawmut Ave., Boston 
25—Florence M. Lewis, 160 Laburnum 
Crescent, Rochester, N. Y. 
26—Mrs. Car as weiAAl 
Braidwood, Ill. 
27—Thalis V. McCarthy, 18 White 
Terrace, Newark, N. J. 
28—Thelma Gates, 819 Center St., 
Henderson, Ky. 
29—Susie I. Minton, 
Aulander, N. C. 
30—Edw. C. Story, 26 Metropolitan 
Ave., Roslindale, Mass. 
31—Oscar W. Anderson, 
20 Fairmount Ave., Hyde Park, Mass. 


-$100 








DEALERS 

The H. M. & R. Shoe Store, 

8 Sia rears: 2" $200 
Henderson Bros. 

Walton, ; 100 
Woldstad’s, 

Brockton, Mass................. 15 
Shiver’s, 

Saratoga and Pearl Sts., Balt...... 50 
J. C. French & Son, 

as kc ao aned ans 25 
Goodyear Shoe Repairing Co., 

vonshire St., Boston.......... 25 

Fred Kelly, 

Lie gm BNia.g a i.0 ccd Sewn 
Porter & Robbins, 

Yarmouth, N.S......... a 
Tucker Shoe Co., 

I ots 6b 6.4.5 d:0:06e eos 20 
Factory Outlet Shoe Co., 

16 No. 4th St., Harrisburg, Pa.... 15 
M & K Outfitters. 

SS Serer ee 
Edgar Wentzell, 

Annapolis Royal, N.S........... 15 


Burn’s Shoe Store, 


ee eee 15 


14th to 23d, $10 each, dealers. . 
Berwick Shoe Co., 
Berwick, Me. 
Peter McCallivin, 
Readville, Mass. 
A. Ferola, 
Brockton, Mass. 
Wm. Pidgeon, Jr., 
Ae x St., Rochester, N. Y. 


. G. Colson, 
124 S. 8th St., Brooklyn, N. Y. 


Rothschild & Co., 

State & Van Buren Aves., Chicago, II. 
T. R. Holcombe, 

matilla, Fla. 

Harris Aronson, . 

24 Thalford Ave., Brooklyn, N. Y. 
Joe Vogt, 

Boerne, Texas 


24th to 43d, $5 each, dealers . 


Graham Shoe Co. 
Old South Bldg., Boston 
Wm. Eastwood & Son Co., 
Rochester. N, Y. 
S. Powel, 
Braidwood, Ill. 
Western Electric Repairing Co., 
18 White Terrace, New. k, N. J. 
Frankel’s Quality Shop, 
Henderson, Ky. 
White & Mitchell, 
Aulander, N. C. 
Pascarelli Bros., 
Bedford St., Boston 
Wm. Anderson, 


-$100 








20 Fairmount Ave., Hyde Park, Mass. 


WINNERS 

32—Wm. W. Cleghorn, 

Vineyard Haven, Mass. 
—— rg? Spalding, 

» Mo. 

34—Mrs. M. B. Moore, 

1301 Orange St., Wilmington, Del. 
35—Frederick Kinnor, 


Eigin, Il. 
36—John E. O'Malley, 
Clinton, Mass. 
37—Mrs. J. S. King, 
Orono, Minn., Care E. C. Best Farm 
38—Harold E. Kent, 
Gray, Me. 
39—Rex Lewis, ; 
Box 22, Route 43, Dewittville, N. Y. 


aseca, Minn. 
43—H. C. Killian, 1431 Montgomery 
Ave., Philadelphia, Pa. 


44th te 94th, $2 each.......... $100 
44—Micss Bertha E. Moore, 

716 Munsey Bidg., Washington, D. C. 

Leonard F. Strickler, 

Sheridan, Pa. 
46—Sarah A. Parker, 

39 West St., Boston 
47—L. O. C. Shaw 

303 Pleasant St., Brockton 
48—Minnie Doak, 


- Garrett, 
600 W. Chestnut a Louisville; Ky. 
t. 


50—Clara M. Keith, 
1219 Main St., Cam 
51—Miss Emma Wells, 
land St., Everett, Wash. 
52—Mrs. M. M. McFarland, 
Winsted, Conn. 
53—Ella Kessler, 1228 So. Henderson 
St., Fort Worth, Texas 
54—Madelyn Burrell, 
Rochester, N. Y. 
55—Mrs. Quincy Huffaker, 
Tioga, Tex. 
56—Marie Johnson, 255 So. Four Oakes 
Ave., Pasadena, Cal. 
57—Mrs. J. C. way, 
42 Bay View, Newburg, N. Y. 
58—Fanny R. Latz, 
94 Day St., Roxbury, Mass. 
59—James Moorehead, Jr., 
Quincy, Mass. 
60—Wm. H. Irwin, 
43 Highland, Ave., Newtonville, Mass. 
61—L. D. Upton, 522 _— Road, 


Up Montclair, N. J. 

62—E. J. Lawson, 
Streetsville, Ontario, Can. 

63—Louise McGuffin, 
East Lynn, Mass. 


, Mass. 
261334 High-| J. E 


roof that it will pay to boost 


DEALERS 
Howes Clothing Co. 
Vineyard Haven, Mass. 
Jj. F. Walker & Co., 
Brookfield, Mo. 
Hanover Shoe S 
602 Market St., Wi 
Cromwell’s Shoe Store, 


ase 
F Scotti, Cor. Union St. and 
Chestnut, Clinton, ass. 


m, Del. 


J. Rosner. 
1502 Columbia Ave., Philadelphia, Pa. 


44th to 94th, $2 each, dealers, ,$100 
Arthur Burt, 
1343 F St., N. W., Washington, D. C. 
I. W. Firestone, ; 
ichland, Pa. 


. W. Cus » 
1062 Main St., Campello, Mass. 


. E. Laroucy, 
2807 Chestnut St., Everett, Wash. 
J. E. Larkin, 
Winsted, Conn. 
Magnolia Shoe Shop, 
1302 So. y yo St., Fort Worth 


Chas. Mrazek, 
Tioga, Tex. 
Wetherby & Keyzer Shoe Co., 
A Cal. 


Comfort Shoe Co., 

50 Bromfield St., Boston, Mass. 
W. M. Edmonston, 

Quincy, Mass. 
py 

108 Summer St., Boston, Mass. 


ton Co., 





Toronto, Ont. 
J. Musinsky & Son, 
Pearl St., y Peg Mass. 


ow © weowoee & ena 
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AVON SOLE COMPANY, |¢ 
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ATTRACTS 15,000 CONTESTANTS 


‘OHIO, WINS FIRST PRIZE 


SOLES IMPRESSIVELY SHOWN BY WIDESPREAD 


FLEX” PRODUCTS SHARE HONOR WITH WINNERS 








rith 
res 
Ty- 
nce 
ade 
ost 


, Pa. 
5100 








WINNERS 


64—Alice Story, 

26 Metropolitan —¢ Roslindale, Mass. 
65—Mrs. T. Stan 

507 So. Center ot, » Joliet, tl. 
66——Agnes 

Santa Monica, 


68—Euge: mith, 
515 So. 7th St., Tacoma, Wash. 
69—M. H. Walker 

146 E. Indiana hae, _— Ohio 
70—Louise McKinn 

850 7th St., Charleston, I. 

71—Arthur P. Williams, 

Burnt Hills, N. Y. 
72—Grace Caldwel 1, 

320 Valence St., New, Orleans, La. 
73—Mrs. J. J. Hornstra, 

Avon, 8. D. 
74—Frank Caty, 

onkton, 

75—Mrs. E. B. Robinso 

171 Cabot St., en "Mass. 
76—Pryor N. Smith, 

chburg, 4A 

77—Sta 


Babbitts Shoe 8 ites, Pueblo, Col. 
78—Ruth M. Swartwont, 
Prospect, N. Y 
79—R. Raphael, 
201 W. 105th St., New York City 
Waddell, 


‘oberts, 

22 Andrew St., Everett, Mass. 
82—E. Kenneth Schwarm, 
83 "Mary Winelow Partridge, 

—Mary low Pa 

906 Mabry St., Selma, Ala. 
84—Julia M. Leo Leonard, 

Bridgewater, Mass. 

Miss Katherine Laurie. 

4141 Flad Ave., St. Louis, Mo. 
86—Mrs. Lial Suth erland, 

830 W. 7th St., Sioux Falls, S. D. 

87—Lawrence illiams, Care Police 

Station, Hamilton, Bermuda 
88—Merle J. Pettis, 

Sante Fe, New Mex. 
89—Mrs. Myra Welch, 

La Verne, Cal. 
90—Mrs. W. V. Larrabee, 

R. F. D. 3, pores} ~~ 
91—Mr. K. F.G 

456 So. Second o's San Jose, Cal. 
92—W. C. Nespital, 

Wahoo, Neb. 
93—Frances B. Nichols, 

Rehoboth, Mass. 


94th to 198th, $1 each......... $100 


94—J. Fred Burdick, 
Box 93, A N. Y. 
95—L. Beute 
224 E. Chiften St., Cincinnati, Ohio 
96—Lillian Hawk, 
Rockland, Ohio 
97—Geo. W. Ber: 
30 Taft St., Dore 
98—C haunce L. Wiltse, 
a ullerten, De 
—M. H. Plough, 545 Montgom 
Ave., Chambersburg, a. neni 
100—Addie Graves, 
Route 2, Plymouth, N. H. 
101—Fannie E. Kenyon, 
8 Cortland St., Westerly, R. I. 


102—Marshall P. Sherard, 


ester, Mass. 





Box 457, Anderson, S. C. 


DEALERS 
Pascarelli Bros., 
a as St., Boston, Mass. 
yan Hartney, 
Joliet, Il. 
Fifth St. Store. 
hg 
‘0: 
Santa ~* New Mex. 
Rhodes 
So. nie & 7 oo Tacoma, Wash. 


hwartz, 

onnee Sebring, Ohio 
ra. ra 
Charleston, Hl. . 


| Shoe Co., 

Lynchburg, Va. 

— She. Store, 
Wilkins, 

Barneveld, 1 N. Y. 


«-s74' Petington Ave., New York Ci 
ve., Ne k 
Sraith Bros., ee 
Ash Grove, Mo. 


Raymond, 
ww, . nm St., Boston, Mass. 
m. Juengst. Bes 
Brishin Sh tis x 
oe 
R ye , 
‘oO ‘erguso: 
Bridgewater, Mass 
St. Louis Shoe Re 
820 Pine St., St. 
Fantle Bros. 
Sioux Falls, a. D. 
John H. Taylor, 
Parliament St., Hamilton, Bermuda 


Julius Gerdes. 
Santa Fe, New Mex. 
R. S. Molyneaux, 
Verne, Cal. 

E. } Flood, M 

‘armington, Me. 
Pacific Shoe Co., 
ua . wed First St. San Jose, Cal. 


9 = 
Monee Bros. 
5 Canal St., *Prov., R. I. 


94th to 198th, $1 each, dealers. .$100 


ats Con 


> 
1009 Main St., Cincinnati, Ohio 
Modern Shoe Repair Co., 
St. ~ ame ach . Va. 
Filene’s, 








WINNERS 


103—Gerald Marsden, 
211 Main St., Anaconda, Mont. 
104—Mrs. E. J. Pond, 


114—Mrrs. Nellie Blessing-Eyster 
2618 Lilleger Ave., Berkeley, Cal. 
Ss G. Sh » Export 
Ww. L. Shoe Co., Brockton 
116—Mary Fife — 
Box 697, Auburn, W: 
117. —Margaret Newkirk Keith, 


port, 

118—Arland Johnson, 

Elsinore, Utah 
119—Vernon K. Richards, 

414C —y Toledo, Ohio 
120 Mine . Ellis, 440 North 

Wistlake Ave., ae Angeles, Cal. 
121—Miss F. E. Parkhurst, Care E. B. 

Parkhurst, 45 Chester St., Wollaston 
122—H. L. Palmer, 


Allegan, Mich. 

123—Mrs. Thomas Keating, 
Berlin, N. 

124—Mrs. F J. ae, 934 Eye St., 
>. Wetingten, B " Cc. 

125—W. A. Bi The Geo. C. 


an, Care 
Strong Co., 155 155 State St., New London 
as i Kinnor, 


127—Arthur S. Kendall. 

8 Old ld Colony Ave., Wollaston, Mass. 
128—Mrs id, 
18 White Terrace, Newark, -N. J. 
129—H. N. Husted, 


Mrs. ie M. N m, 
18 Haviland St., Boston, Mass. 
134—Mrs. Florence Pettis, 
Santa Fe, New Mex. 
135—A. M. Olmsted 
303 Seung Brockton, Mass. 


136—A. J h, 
2520 Caroline St., Houston, Tex. 
137—Dugold M. McKillop, 
109 Pine Grove Ave., Lynn, Mass. 
liver Sumner, 
7 Park St., Norwood, N. Y. 
139—Helen Nelson, 


DEALERS 


orw 

Heath Shoe Repairer, 
Austin, Tex 

W. Shrader. 
Third St., Ironton, Ohio 

Shuter’s 


55 So. Main ‘St. Akron, Ohio 
Cox’s Shoe Store. 

Pleasant St., Malden, - Mass. 
Louis Pfeni 

Third St., Turners Falls, Mass. 
Gibbons Bros., 

Hamilton. Bermuda 

Done, Col. 
J. B. C. We 
s West Ne a Vt. 

2216 Shattuck Ave., Berkeley, Cal. 
Ben. Schifino, 
Avon, Mass. 


‘urrell Bros.. 
922 Pacific ‘Ave., Tacoma, Wash, 
Glenn’s Store, 


port, Ill. 
Joseph Cash Store, 
J Ih, Utah 
Max 


709 Chi L-> "Toledo, Ohio 
Wetherby 


Broadway & atk St. Los Angeles, Cal. 


James Moore! lp Sey 
Quincy, Mass. 

The Electric Shoe Shop, 

c FE. Baey ’ 
Berli 

s. Kann Sons & Co., pap Ape. om 
St., N. W Washington, . 


Geo. C. S Co., 

New oeene Conn. 
a ie s Shoe Store, 
ms 5 een. A Wollaston, M: 

Newport. ve., m, Mass. 

Romolo Rosselli, 

119 Clinton Place, Newark, N. J. 
Stamford Shoe Co., 


Continental Shoe Co., 
Island Ave., Chicago, Ill 

Theves McNeil Co., 

‘emple Place, Boston, Mass. 


ne Coe 

ys Fe, New Mex. 
Metropolitan Shoe Store, 

B ton, Mass. 
Barry’s Shoe Shop, 

Main a Se Houston, Tex. 
John M 

745 Western Ave., Lynn, Mass. 
WwW. D. F 


18th & Blue 





Lancaster, Cal. 





118 other persons and dealers, which could not be listed here for want 


of space, will be forwarded checks to the amount of $1.00 hee 


The judges regret that it is not possible to 
this not being possible, desire to express the 
those who participated. 


it, but 


Fig SEP . aes 


of the Avon Sole Co. 





AVON, 





MASS. 


PIONEER MANUFACTURERS 
OF FIBRE SOLES 
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hey’ll Look 
or it! | 


This label is on every pair of 


Keds. 





Every week from April to Sep- 
tember 1919, 100 million wearers of 
summer shoes will be told to look 
for Keds by the country’s leading 
magazines. 


They’ll look for Keds in your 


store. 


litt: 


Keds Clean--Stylish -- Comfortable 


HE snowy whiteness of Keds wins the whole family’s 
approval. 
Their light weight permits liberal exercise without fatigue. 
The kids are crazy for them—for to wear them is “just like 
going barefoot without any danger.” 
Keds are the established summer footwear of the Nation. 
Prepare now to sell more Keds than ever, next season. 


United States Rubber Company 
NEW YORK 
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BOOTS AND SHOES 
STEADY PRODUCTION 


And Increasing in 
Active Demand 


No material change is noted in the 
rubber footwear market as far as demand 
is concerned, although supply is every 
day increasing, with every mill in the 
country devoted to this branch of the 
rubber industry running to its highest 
possible output with the help available. 
The manufacturers having in mind the 
early and certain departure of a very 


large proportion of its male working force’ 


in fact, nearly the entire force, to join the 
colors, are endeavoring to secure the full 
complement of working capacity. Mean- 
while fresh workers, to a large extent 
female, are being instructed and the 
result will finally be an increase over 
present daily tickets when the new forces 
have become proficient. Meanwhile re- 


tail merchants are looking ahead with ° 


more concern for the coming cold and wet 
season than they have been doing in, the 
past few months, and orders are. now 
coming to mills and to wholesale houses 
to hurry along deliveries. Boots are 
likely to be scarce this whole coming 
season, and also buckle arctics, both high 
and low, for the Government demands 
are so great, and the experienced work- 
men so comparatively few that civilian 
heights of these goods must be left until 
the Army and Navy requirements are 
supplied. Indeed so great is the need in 
this special line that endeavors are 
reported to be made to place the makers 
in the class of essential producers, with 
every probability of an affirmative ruling. 


TENNIS SEASON 
NOW CLOSED 

But Goods Being 
Made for Next Season 


The tennis season is over—the tennis 
season has begun. Two ways of looking 
at it. One from the retailers’ standpoint, 
the other from the producers’. Such 
retail sales of tennis shoes as may now be 
discovered, are mainly to those fore- 
handed people who are taking advantage 
of mark-down offers, to buy shoes for next 











The Rubb er - Realm 
Market Review of Rubber 
Footwear, Supplies and Prices 


HAT TTT 
pe 


year at bargain rates, though there are 
already calls for such lines as may be used 
for running, sports and gymnasium pur- 
poses, while there is always some call 
from workmen who wear these shoes for 
their damp repelling or non-slip properties. 
From the manufacturers’ standpoint the 
season is just beginning, and nearly or 
quite all the mills which specialize in 
tennis are already at work on next sum- 
mer’s goods, orders for which are already 
placed, and for which more and larger 
orders are certain to come. The new 
specialties, shown for the first time in the 
new price lists, are handsome, ingeniously 
constructed and must be good sellers, and 
will undoubtedly be largely ordered by 
dealers in fine and medium footwear for 
the coming season’s trade. 


CRUDE RUBBER 
ALLOCATIONS 


Being Traded to Suit 
Meanufacturers’ Requirements 


There is rather more doing in the crude 
rubber market, though not nearly so 
much as might be expected, when the 
restrictions of importations is taken into 
account. The'ruling that one-half of all 
rubber taken must be of South or Central 
American kinds, hit many manufacturers 
who use mostly one kind or another, 
but not both, and since it has been ruled 
that consumers can trade their allotments 
to secure larger percentages of the kinds 
they need most, trading in these has been 
rather brisk. 

The curtailment of the manufactures of 
tires to 50 per cent of last year’s output 
for August and September, has been 
advantageous to the shoe manufacturers, 
for in the absence of large demand, prices 
have been really too low for some weeks, 
with but little better quotations today. 
However, the demand has been somewhat 
more active, and quotations have appre- 
ciated a little in some varieties. Septem- 
ber is half over, there are but two weeks 
more before the present restriction period 
ends, when’ some change may be decided 
upon for the remainder of the year. 
The maximum at which rubber prices were 
fixed are still considerably above present 
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market transactions, as per the following 
table: 
Maxi- Current 
mum Quota- 


Prices _ tions 
Uppetifine pate. «5.660055: $0.68 $0.58 
Iskand Sine para... 3.550% 59 22 
Upriver coarse para....... 40 cas 
Islands coarse para........ .27 .28 
Caucho ball upper......... .40 34 
Caucho ball lower......... 36 32 
First latex pale crepe...... 63 Bs sf 
Brow Crepe. .......5.02.0080% .60 ao 
Smoked sheet............. 62 36 
Mexicans and Centrals..... ae 
oO i. OE amen ae .35 
Guayule washed and dried. 48 


SCRAP RUBBER 
MARKET UNSATISFACTORY 


Dealers Refusing 
To Buy at Any Price 


The scrap rubber market shows no im- 
provement. Prices tend downward while 
some dealers quote same prices as a week 
ago, they decline to purchase at those or 
any other figures. The low crude rubber 
market is having its effect in restricting 
the demand for reclaimed rubber, and the 
reclaimers, in the absence of demand, are 
postponing all buying. of scrap rubber 
until their present stock is used and there 
are more signs of business in their line than 
they see at present. It is said that re- 
claimers have a considerable amount of 
scrap on hand, and dealers have large 
accumulations, and collectors who have 
been holding back in anticipation of an 
improved demand are rather anxious to 
unload, provided they can do so at not 
too great concessions. Taken as a whole, 
the market is unsatisfactory from one end 
to the other. Prices offered by dealers 
are as follows: 


Scrap boots and shoes: Boston and New 
York, $7.50, $7.60; Philadelphia, $7.25; 
Chicago, $7.30 to $7.40. 

Trimmed arctics: Boston, $6.00, $6. 25; 
New York, $6.00 to $6.25; Philadelphia, 
$6.00 to $6.25; Chicago, $6.00 to $6.10. 

Untrimmed arctics: Boston, $4.00 to 
$4.50—all markets. 
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Careful Selection from Raw 
Stock to Finished Material 


Through every process of manu- 
facture—from selecting the raw 
skins to their final finishing—we 


place the strongest insistence upon 


KEEPING STANDARD KID 


' UNIFORM IN BOTH WEIGHT 


AND GRADE. 


The result must be a kid leather 
that will give reliable service to 
the wearer of shoes made from 
STANDARD KID 


STANDARD KID is_ dyed 
through and through with pure 
aniline dyes—no doped finish to 
wear off. 


It’s a clean cut, thorough value, 
STANDARD proposition all the 
way through. : 


You can specify STANDARD 
KID in the shoes you order with 
the fullest confidence. 





SNES ENE 











STANDARD KID MFG. CO. 


MANUFACTURERS OF BLACK AND COLORED GLAZED KID AND PATENT KID 


207 SOUTH STREET 


BOSTON, MASS., U.S. A. 


Factory, Wilmington, Del. 
AGENCIES 


CHAS. A. BRADY, Rochester, N. Y. 


F. W. BAILEY & CO., St. Louis, Mo. 


GEO. A. McGAW, Chicago, Ill. 
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News in anes Markets 


and Merchandising, 
ments in America’s Shoe Centers 


Manufac 





New York City 


FALL TRADE IN 
THE RETAIL STORES 


Good Business Last Week on 
on East Side—Due to 
Jewish Holidays 


Business for the Fall season is the matter 
that is receiving the attention of the people 
of the retail trade at the present time. 
The Summer season now closed has been 
taken altogether, a very satisfactory one 
with the trade. 

During the past week, activity has been 
general in those stores of the East Side and 
other sections where the Jewish population 
is large in preparation for the Jewish holi- 
days the first of which occurred on Satur- 
day of last week, and which always means 
a considerable call for footwear. 

But aside from this there is a very gen- 
eral demand beginning to appear for Fall 
shoes, and the people of the retail stores are 
getting a very satisfactory amount of 
business in all lines. 


DARK BROWN, BLACK 
AND GRAY BOOTS FOR 
WOMEN, IN DEMAND 


Military and Louis Heel 
Styles Good Sellers 


In the women’s lines dark brown, black 
and gray boots are all in demand and the 
tendency is toward military heels although 
there are good quantities of Louis heel 
styles also being shown. The sale of 
black kid is well represented in the early 
Fall business as well. 


DARK TAN LEADS 
IN MEN’S LINES 


School Shoes are 
Strong Sellers 


In men’s lines there is perhaps a some- 
what reduced volume of business on ac- 
count of uncertainty produced by the new 
registration and draft. Many men who 
feel that they will soon be in the khaki 


are likely to defer purchases on this 
account. 

There is good trade in the men’s lines 
and the sale of dark tan stocks leads in this 
class. School shoes are also a feature now 
in the retail stores due to the opening of 
the schools. 


BUYERS’ CLUB 
OPEN 


Offers Many Advantages to 
Visiting Buyers 


Although the formal opening of the 
Buyers’ Club of the Bush Terminal Build- 
ing will not be held for some few weeks to 
come, the club has been opened informally 
and all visiting buyers to New York have 
been invited to avail themselves of its 
privileges. The new club, the plan of 
which has previously been outlined in these 
columns is very handsomely appointed and 
provided with a restaurant, telephone, 
writing and entertainment services that, in 
addition to the business facilities it affords 
will be of the greatest convenience to the 
buyers who avail themselves of its priv- 
ileges. 


OPENING BRANCH 
OFFICES 


Duane Shoe Company’s 
Resident Salesmen 


A number of permanent branch offices 
have been established in various parts of 
the country by the Duane Shoe Company 
of this city, and announcement of the fol- 
lowing resident representatives has been 
made: 

Mr. R. Weil, Pittsburg and vicinity. 
Mr. Weil has been connected with the 
house for some time past, but has now 
taken charge of this territory which he will 
cover intensively. 

H. C. Marxmiller, who will cover the 
Northwestern and Mountain States, in- 
cluding northern California. 

B. E. Moore, Texas, making his head- 
quarters at Beaumont in that state. 
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C. O. Davidson, covering Southern , 
California, with headquarters at Los. 
Angeles. 

All of these men are now on their ter- 
ritories working with the sample lines for 
the present Fall season, since they are 
are selling lines in stock only. The orders 
that are coming in from them it was. 
stated at the house last week are very satis- 
factory and indicate that in the territories- 
covered the business outlook is good and 
the trade is appreciative of the at-once- 
service on these lines. 


TRADE TENDENCIES AS 
THEY EFFECT STYLE 


Public Generally 
Very Prosperous 


In speaking of trade tendencies, par- 
ticularly as they will affect style, P. W. 
Usry sales manager of A. H. Ginzberg 
Gordon Company of this city, who spe- 
cializes on women’s footwear, said that 
outside of possibly the salaried class, 
people generally were never so prosperous. 
as they are at the present time, nor so able 
to buy footwear that would appeal to their 
personal tastes. There are’ a couple of 
million young men who are wearing regu- 
lation army service shoes, but aside from 
these, the people generally will want all of 
the style that can be put into footwear, 
inside of the Government regulations, and. 
are in a position to pay for it. 


GOOD FALL 
BUSINESS INDICATED 


Conservation in Footwear 
Not Likely to Affect 
Volume of Business 


A conclusion drawn from these facts. 
would logically be that the trade has rea- 
son to look forward to,a good Fall season’s. 
business, and that the shoes which show 
snap and character will be the shoes that 
will be most in demand. 

That they will wear their shoes a little 
longer, and get a little more out of them, 
as a result of a desire to conserve, 
is to be expected, and is not likely to 
affect the volume of business done. 
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the Shoas You Get * 
P. J. Harney Shoe Co. 
Factory, Lynn, Mass. 
OMEN’S Boston Office 
ELTS 183 Essex Street 








Tober-Saifer Shoe Co. 
Creators of Novelty Shoes 
Oxfords and Pumps 

In Stock Ready to Ship 
Also Nifty Boots in All Lead- 


ing Shades 
Write for Samples 


1312 Washington Av., St. Louis, Mo. 








The House of Service 
Novelty Footwear 


IN STOCK 


In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 





w« 








Q@oettees 


Women’s McKay and Welt Shoes, Stylish 
at all times and values that stand alone 
at their prices. 


Cotter Shoe Co. - - Lynn, Mass. 
Boston Sal > 212 Essex St. 














1S08 WASHINGTON AVE. 
St. Louis, Mo. 


Novelties in Stock 
For At Once Shipment 








The Easiest Selling House Shoes 


Large 
Variety —— 
Stock Turns 


ma CO, RT 
Lane Brothers Co. 4.:.:555 ave. Boston 








W.C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bid., Boston 


New York Office, Duane St., Room 32 








The, Line of 100 Styles 
of Comfort Shoes 
Jullets — Oxfords -— Bais 
—Polish—Button—Theo 
Ties — Points — 
Gored Front. — 
Prin 5 
Women's Flexible Welts 
and McKays, and Warm 
Lined — Men's Suppers. 
Tanesons BROS,, Ine, 
Boston, Mass. 


MAR, 
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Philadelphia 


Much Activity in 
Children’s School Shoes 

With vacations over and the schools 
opening, there has been a considerable 
degree of activity in school shoes. This 
has been anticipated and the trade is in 
good shape to take care of the business. 


INCREASES IN THE SALES OF RE- 
TAIL MERCHANTS ANTICIPATED 
Military Heels and Browns 
in Women’s Shoes Popular 

From now onward the retail people are 
looking for steady increases in the number 
of daily sales, and feel confident that the 
volume for the Fall season will be satis- 
factory all the way through. In women’s 
boots it is evident that the military heel 
types will be a strong factor and the brown 
stocks both in kid and calf will retain their 
popularity. 

A very good volume of business is being 
done on gray boots. 


ZIEGLER BROS. SALESMEN 
START ON TRIPS ABOUT SEPT. 15 


Many Exclusive 
Designs Shown 
METhe traveling men of the factory of 
Ziegler Bros. will get out on the road with 
their sample lines for the Spring season 
about the middle of the present month. 
The sample lines:which are now com- 
pleted contain a great many styles that the 
sales force as well as the factory people 
feel sure will make a strong appeal to 
their customers. While the line has been 
held rigidly within the recommendations 
of the War Industries Board they have 
been able to develop many exclusive de- 
signs, even with no new lasts permitted, 
and are looking forward to good business. 
Announcement cards of the coming visit 
of the salesmen telling of the new Spring 
line are now being sent to the customers 
of the house. 


MERCHANDISE IN 
FINDINGS LINES 
Good Trade on Felt 
Footwear and Overgaiters 

In the findings and shoe store supply 
field there is very little change over condi- 
tions prevailing for some time past. This 


means that the principal problem is getting 
a sufficient supply of goods to meet the 
needs of the trade. There is a plentiful 
supply of certain lines and an absolute 
shortage of others. The demand for felt 
footwear, and overgaiters and such like 
Winter specialties is very brisk and on 
these goods a great many shipments can 
be made. There is a very decided im- 
provement in the matter of transporta- 
tion facilities and goods are going forward 
with reasonable despatch. 


AVERAGE RETAIL 
SHOE MERCHANT 
MAKING MORE MONEY 


Collections 
Are Good 

The head of the credit department of 
one of the specialty wholesale houses here 
said a few days ago that the situation was 
a very satisfactory one. While some 
accounts are slow, many are prompt and 
some that: were slow have become 
prompt. This would indicate that the 
average retail dealer has been making 
more money and so is in better position 
to pay his bills. There is an added incen- 
tive for prompt payment in the difficulty 
that is experienced by the retail trade in 
getting merchandise and in order to obtain 
prompt shipment there is unquestionably 
a great effort on the part of the retail trade 
to keep its accounts in good order. 


FALL OUTLOOK IN 
THE WHOLESALE TRADE 
Salesmen Find Prospects 
Decidedly Good 

The traveling men of the wholesale 
trade, both in the local field and out of 
town, are reporting present business as 
good. Orders are coming in every day 
and a great many shipments are being 
made. Merchandise has been coming in 
to the wholesale houses from the factories 
earlier than usual, and as a result the total 
volume of shipping is generally satisfac- 
tory. The men on the road are also 
finding prospects for the continuance of 
the Fall trade decidedly good, and are 
discovering a tendency on‘the part of their 
customers to anticipate their needs as far 
ahead as possible so as to discount possible 
delays in shipment if this can be achieved. 


Rochester 


Jeremiah Phelan’s 
Sons “‘Specialize”’ 

Jeremiah Phelan’s Sons this week are 
specializing in “Old Ladies Shoes.” They 
have an out-size top, the vamp is made of 


black Vici kid and top of cloth, with high- 
grade leather sole, very flexible, Goodyear 
welted. They have an extra heavy steel 
shank which gives additional support. The 
high-grade materials and workmanship 
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throughout are fully guaranteed. The 
shoe sells at $5.50. 


Apparel Unit of Women’s 
Overseas Hospital Organized 


The soldiers are not the only ones who 
need medical care “Over There.” Just 
back of the battle lines in Northern 
France, are women and babies suffering 
from the effects of gas attacks among the 
refugees. 

Seventy-five thousand dollars have now 
been raised for the Women’s Oversea 
Hospitals, U. S. A., by women of the 
Garment Trades all over the United 
States, who have taken over the La- 
bouheyre Refugee Unit. 

The Women’s Apparel Unit is made up 
of the editorial representatives of trade 
journals, of women manufacturers of 
women’s wear, of buyers for big depart- 
ment stores, or advertisement writers, of 
leading women in specialty shops, in mail 
order houses. There are sixteen divisions 
in this well organized company of women 
working for and with other women. Each 
division has a general and an adjutant- 
general, made up of one retail buyer and 
one manufacturer in each line, such as 
suits, waists, and so forth. In this way 
the unit will represent the whole United 
States. 


Grace Tryon, 
Field General 


A local branch of the Women’s Apparel 
Unit, for the support of these hospitals, 
has been organized under the Field Gen- 
eral, Miss Grace Tryon, Efficiency and 
Educational Director of the National Cash 
Register Company. The first meeting was 
held August 27, at the Seneca Hotel by 
the women in Rochester’s apparel field. 
The officers selected, represent all branches 
of women’s apparel. On the publicity 
committee is Miss N. Gérman, who is in 
charge of the Shoe Department of Mc- 
Curdy, Robinson Company. At the 
next meeting to be held at the Hotel 
Seneca, on September 23, definite plans 
will be made for the work. 


Menihan Shoe Company Constructs 
Engine and Boiler Room 


This week the Bureau of Buildings has 
granted permission to the Menihan Shoe 
Company to constrifct an engine and 
boiler room 22 by 28 by 27 feet in dimen- 
sions, at an estimated cost of $6,000. The 
room is to contain the apparatus which 
will heat the new McKay factory which 
was added to the plant last year, and which 
has been occupied since then. 


Patent for Heel Granted 
to William Hubbard 


The list of patents issued to western 
New York inventors in July, ev out 


by Frank Keiper, a patent attorney” 
includes a patent granted to William 
Hubbard, a Rochester man for a heel. 
This patent is No. 1,273,492, and has 
been purchased by the United Shoe Ma- 
chinery Company of Paterson, N. J. The 
description follows: “The body portion 
is composed of lifts of fibrous material and 
an auxilliary metallic lift soft enough to 
permit its edges to be trimmed with those 
of the fibrous lifts. The edges of all the 
lifts being exposed in the finished heel and 
the metallic lift being located next to 
the top lift.” 


W. Dunn Carhart Has 
Two Sons in Service 


In last week’s issue, “W. B.” Carhart 
was mentioned as having two sons in the 
service. The father’s name should have 
been printed ““W. Dunn” Carhart, brother 
of W. B. Carhart. ‘who is also with the 
Sherwood Shoe Company. W. Dunn 
Carhart travels in the Southwest, making 
Mississippi, Alabama, Louisiana, Arkan- 
sas, Texas, New Mexico, and West Vir- 
ginia. His son George has been promoted 
to the Regimental Headquarters of In- 
telligence and Promotion Department. 


COMMERCIAL TRAVELERS’ 
COUNCIL HOLDS IMPORTANT 
MEETING 

Uniform Label with Rochester 
Colors Recommended for Baggage 


The weekly meeting of the Commmcial 


‘Travelers’ Council of Rochester Chamber 


of Commerce was held on Wednesday 
as usual. At each following meeting a 
half-hour session will be devoted exclusive- 
ly to educational matters. Report of 
the outing committee showed that the 
affair was a splendid success. Com- 
mittee of the Council recommended to 
the Board of Trustees of the Chamber 
of Commerce a suitable and uniform 
label bearing the Rochester colors to be 
used on all baggage going out of the city, 
carrying Rochester-made merchandise. 
This suggestion and the design selected 
was adopted by the Chamber who will 
purchase them and distribute them to 
all merchants and manufacturers. 


RECOMMENDATIONS RELATIVE 
TO RED CROSS WORKERS 


Washington to Act on 
Identification Plan 


Another recommendation suggested to 
the Chamber by the Council was that 
there will be a closer supervision over 
all Red Cross solicitors everywhere in 
the country. There should be some way 
in which the salesmen traveling in vari- 
ous cities might tell whether a solicitor 
approaching him on the street is a bona- 
fide Red Cross worker. The trustees of 
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1400 Novelty 
Washington | Ave., Theoes 
FOOTWEAR THAT APPEALS 


TO THE FEMININE FANCY 
We make a complete line of 
: Women’s Medium and Hligh- 
Grade Welts 


IDEAL VOGUE SHOE CO. 
HAVERHILL, MASS. 
Boston Office, 207 Essex St., Room 218 











womén'? FINE SHOES IN-STOCK 


ummer St., Boston 
“Those Totally 
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MONITOR SHOE CO. 
66-68 Reade St. 
New York, - - N.Y. 
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SOFT SOLES 
A Wonderful Line for the Whole- 
All leather 3.25 up 








Tredlite Steppers 


for Boys and Girls 
GUARANTEED 
FOR 75 DAYS 
Write for Particulars 
HenryKleine& Co. 


Chicago 
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-Gentlemen’s 
Shoes 


A.E. Nettleton Co. 


SYRACUSE, N. Y. 


~KNIPE BROS.~ 


MAKERS OF MEDIUM PRICE 


McKAYS and WELTS 
Specialty of Flexible Welts 
Factory WARD HILL, MASS. 
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UNION MADE 


IN STOCK 
DIAMOND SHOE CO. 
Neo Tate N. Y. 
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the local Chamber took up the matter 
with the authorities at Washington, who 
have advised that it will be acted upon. 
Another suggestion to the Rochester 
Public Safety Committee, is that the 
Safety Zones on the streets as practised 
in other cities be tried here. This branch 
of the Chamber certainly has been pro- 
gressive and has created a great dea! of 
interest throughout the industries of the 
city. 


W. R. SOUTHARD IN 
CRITICAL CONDITION 


Had Taken Orphans to 
Picnic in His Auto 

Friends of W. R. Southard, Pacific 
Coast salesman for Dugan & Hudson, 
will be grieved to learn that his condition 
is unchanged. He recently returned from 
an automobile trip, at which time he 
spent some time at Camp Dix. Here 
he became acquainted with a number of 
officers and almost led the life of an 
ordinary private. From the excessive 
exposure to the sun, he suffered from a 
sort of sun-stroke, but was so well on 
his return home that he carried a number 
of orphans to their annual picnic in his 
auto. A few days later, however, he was 
taken with a paralytic stroke which was 
followed by another and consequently at 
present he is in a critical condition. 


Charlie Briggs in 
Automobile Accident 


Charles Briggs, another member of 
the Rochester Association of Traveling 
Shoe Salesmen, and employed by P. W. 
Minor & Son of Batavia, was in an auto- 
mobile accident in this city this week. 
He is at the General Hospital suffering 
from severe shock and badly cut up 
from the glass of the wind-shield. It 
was necessary for him to undergo an 
operation for fractured knee cap, but is 
getting along nicely. 


SECRETARY OLIVER OF 
NEWCOMB-ANDERSON SHOE CoO. 
HAS AUTO WHEEL STOLEN - 


Detective Andrews 
Discovers Thieves 

When arraigned in City Court yesterday 
B. Roscoe, 24 years old, of 53 Elm Street, 
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and Walter Burke, 29 years old, 762 
Meigs Street, denied that they stole a 
wheel from an automoible belonging to 
A. H. Oliver of 835 Meigs Street. Bail 
in the sum of $100 each was demanded 
and their hearings were set down for 
Sept. 11. The charge was petit larceny. 

Mr. Oliver is secretary of the Newcomb- 
Anderson Shoe Co. He left his automobile 
in a garage in the rear of the factory on 
Thursday. In the night the garage was 
entered and the rear wheel removed 
from his car. A new tire had just been 
placed on the wheel which he valued 
at $58. 

Detective Andrews was detailed to 
investigate the theft, after a complaint 
was made at Police Headquarters. An- 
drews learned that a machine of the same 
make as Oliver’s was damaged on Thurs- 
day night when it skidded on a slippery 
pavement, and a rear wheel was broken. 
When he located Burke the latter was 
driving his machine and a new wheel 
had taken the place of the damaged 
one. Oliver identified the wheel by certain 
marks on it. Burke and Roscoe were 
then locked up. 


Clum Home Purchased 
by Frank Kelly 


Announcement was made yesterday 
that the Philip A. Clum home, at 1194 
East Avenue, built about five years ago, 
has been purchased by Frank Kelly of 
27 Vick Park A, president of the John 
Kelly, Inc. 


Beautiful Line of Fall Shoes 
on Display 

The McCurdy Robinson Co., has on 
display a beautiful line of Fall shoes 
representing Hallahan & Son, Wichert 
& Gardiner. I. Miller Adler and others. 
A few choice boots are a French bronze 
kid and another of black patent coltskin. 


WAR SAVINGS 
STAMP AD 


Donated by 
Sherwood Shoe Co. 


A half sheet display advertisement in 
behalf of War Savings Stamps published 
in this week’s Rochester Labor Herald 
was donated by the Sherwood Shoe Co. 


Cincinnati 


PLENTY OF BUSINESS FOR 
ALL OF RETAIL TRADE 


Fashionable Models 
Strong with Women 


The cool weather which followed the 
constant rains of the past ten days 
brought the Fall season in, following 


Labor Day, with just the desired atmo- 
sphere, as far as the shoe dealers were 
concerned, and the result was that the 
demand for seasonable footwear was much 
better than had been expected. The 
bad weather of the latter part of August 
hurt things somewhat, and the trade 
was not exactly optimistic about the open- 
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ing of the Fall season, although the de- 
mand in evidence right along was all 
that could be expected. It is now apparent 
however, that there is going to be plenty 
of business for everybody, even including 
the dealers handling men’s shoes ex- 
clusively, and the fine start obtained 
has impressed this fact upon everybody. 
Fashionable models are as strong as 
ever with the women, indicating very 
convincingly the salability of colored 
shoes, as far as they can be had, for 
next Spring; and the strong demand for 
light grays and browns shows that if 
these colors are missing from the lines 
next season, as the grays will certainly 
be, the women will not be any too well 
pleased. On the other hand, it makes 
certain that such goods as have been 
carried over in colors, or as can be made 
for Spring delivery within the restrictions 
on cutting announced some weeks ago, 
will be in high favor, as far as can now 
be seen. 


RETAIL SHOE 

SELLING GROUP 

Of Chamber of Commerce 
Holds Meeting 


The first meeting of the Retail Shoe 
Selling Group of the Chamber of Com- 
merce held for several weeks was called 
by President Joseph Pietzuch for 9:30 a. m. 
on Thursday, Sept. 5, for the purpose of 
calling the attention of the members to 
the proposed further restrictions on shoes, 
and to secure what further information 
on the subject might be in the possession 
of any of them. 


ATTITUDE OF MANUFACTURERS 
INDICATE CONFIDENCE 

Majority of Salesmen Out with 
Samples for Fall and Spring 


Extreme activity around the shoe fac- 
tories, incidental to the assembling of 
sample lines by the salesmen, was ob- 
served during the early part of last week 
and the last part of the preceding week, 
and is still continuing in some plants 
where the samples are a little late in 
coming through. It has been succeeded, 
wherever the salesmen got out early, 
by the quiet which usually follows such 
activity, and in a number of cases the 
men are now on the road, leaving only 
a comparatively few factories whose men 
will take the road September 15 or later. 
There is absolutely no worry on the part 
of the manufacturers on the score of 
business, however, as they are daily 
receiving evidence of the keen appetite 
of the retailers for shoes, both for Fall 
and for the coming Spring season. In 
some instances the salesmen went out 
with certain limitations placed on their 
sales for the Spring season, and with 
definite instructions against calling on 


any merchants other than their old 
customers. 


BURGLARS 
VISIT 
Store of Newark 
Shoe Company 

Burglars who obtained entrance to 
the Newark Shoe Company’s store at 
108 W. Fifth Street, recently, managed 
to open the safe and obtained between 
$400 and $500. The police took photo- 
graphs of finger prints left on the safe, 
and hope these will lead to the arrest 
of the criminals. 


SAMUEL POGUE 
COMMISSIONED CAPTAIN 
In Quartermaster’s 
Department 
Samuel Pogue, head of the H. & S. 
Pogue Company, operating one of the 


large department stores in Cincinnati, 


has been commissioned a captain in the 
Quartermaster’s Department, and is now 
in France with the American forces. 


THE JULIAN & 
KOKENGE CO. 


Protecting Woman 


. Employee 


The Julian & Kokenge Company, 
following an attack said to have been 
made on one of the girls employed in 
the factory, has offered a reward of $1,000 
for the apprehension of the men guilty 
of the crime. No arrests have yet been 
made. 


SEVERAL CINCINNATI 
JOBBING HOUSES CLOSE 


During Jewish 
Holidays 

Several Cincinnati jobbing houses were 
closed on Friday and Saturday of last 
week on account of the Jewish holiday 
season, which was generally observed 
by the devout orthodox members of the 
faith in the city, including many shoe 
men and salesmen. 


The House of Palmenberg 
Adopts Universal Lunch Hour 

Throughout All Departments 

In line with a movement among certain 
other houses in the wholesale lines, J. R. 
Palmenberg’s Sons, Inc., announces that 
the various departments of its business 
will be closed daily from 11.45 to 12.45 
o’clock. ‘This is done to enable all con- 
nected with their establishment to go to 
luncheon at the same time. They believe 
that efficiency can be increased and labor 
conserved by having a general luncheon 
hour. Merchants and buyers, it is felt 
by those supporting the movement, will 
in due course accommodate themselves 
to this new order of things. 
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Ewcrybody in the SHOE TRADE 
knows us, originators of labels 
for Shoe Cartons. Send for sam- 
ples which speak for themselves 








ATLANTIC PRINTING CO. 


Shoe Printers 


Tear out this ad and mail for details of 
our Special Printing Service for 
the Boot and Shoe Trade. 
201 South Stréet, Boston, Mass. 
Telephone Beach 4960—4961. 








CATALOGUES 


HOOPER PRINTING COMPANY 
74 INDIA STREET, BOSTON 








“A Splendidly Equipped Plant” 
The HARVARD 
ENGRAVING CO. 


MAKERS OF HIGHEST GRADE 
Shoe Cuts for Advertising and Catalog Purposes 


at 173 Summer St., Boston 








ILLUSTRATORS 
C. GRIECO 


COMMERCIAL ART CO. 
179 W. Washington Street, 
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CHICAGO 
ARE YOU GETTING OUT 
CATALOG? . 
LET US MAKE THE SHOE 


ENGRAVINGS 
WE ARE EXPERTS! 


JOURNAL ENGRAVING CO. 
257 WASHINGTON ST., BOSTON 























JAMES KENT EATON 
EXPERT SHOE CATALOG 


PRINTER 


Seventy-four India Street, Boston, Mass. 
Telephone, Fort Hill 1006 








BOOT AND SHOE RECORDER 





Sept. .14,.1918 


Chicago 


FALL SHOE 
SELLING BIG 
Novelty Shoes Attract 
Feminine Attention 

New Fall stocks and styles are moving 
very rapidly locally, due to the spirit of 
the season and a few days of cool weather 


that reminded feminine wearers that they . 


should don their boots instead of low 
shoes. An outstanding feature of present- 
day shoe selling is the general demand for 
quality shoes. Women buyers possess 
more money than they have displayed for 
many years, and the price factor is only a 
secondary consideration, while the prime 
call is for class and style. It is interesting 
to note that the leading State Street 
stores have exercised vision and foresight 
by anticipating the wants of the com- 
munity and show in abundance novelty 
footwear that draws the attention and 
trade of all shoe purchasers. Business is 
exceptionally good all along the line. 


Browns are 
Popular Sellers 


Brown colors are the popular sellers 
in most of the stores. Among the many 
shades of brown, the dull mahogany color 
is pre-eminent in view and sale. Many 
two-tone effects are being sold, particularly 
brown vamps and fabric tops in cham- 
pagne and fawn, also black vamps and 
fabric tops in olive and fawn. 

Brown oxfords are still being displayed 


& © 


JAMES F. MONTGOMERY 
DEAD 

Was General Manager of Hoge- 
Montgomery Shoe Co. 


James F. Montgomery, general manager 
of the Hoge-Montgomery Shoe Co., of 
Frankfort, Ky., recently died of thoracic 
aneurism. Mr. Montgomery came to 
Frankfort from Greenbrier county, West 
Virginia some thirty years ago. He is 
survived by his wife and four sons, two 
of which are in the service, Capt. William 
Montgomery, U. S. A. and Zach Mont- 
gomery, of the Marines. 


L. R. THOMPSON, M.D. 
LECTURES ON SHOE FITTING 


Lectures Well 
Attended 


Dr. L. R. Thompson, of Chicago, gave 
a series of lectures in Louisville recently, 
to the shoe dealers and clerks employed in 
the shoe stores, his subject being “Shoe 
Fitting.” The lectures were well attended 


quite numerously, as well as black satin 
oxfords. 


I. Miller Store Closed 
Saturday, September 7. 

I. Miller was closed Saturday, the 
following signs being displayed on the 
door and unobtrugively in the windows: 
“This store closed all day today on 
account of holiday.” 


A. S. Kreider Company, 
Chicago Salesmen Meet 

A. S. Kreider Co., Chicago, had a con- 
vention of all their salesmen connected 
with the Chicago branch this week. 
Eighteen men were present, and were 
started out on their territories with the 
new Spring line. 


N. S. R. A. Membership Chairman 
Visits John O’ Connor 

Frank P. Meyer of Danville, IIl., 
President of the Illinois Shoe Retailers 
Association, was in Chicago during the 
past week, and after placing a few choice 
orders with local wholesalers, visited 
Mr. John O’Connor for a conference 
regarding the situation relative to the 
rumored new Liberty Boot. 


Sinbac’s Salesmen 
with New Spring Line 

Sinbac, Chicago, “The Healthy-Fut’”’ 
Line, gathered together their salesmen in 
Chicago last week with a complete new 
Spring line of children’s footwear. 


uth 


and the shoe men received some excellent 
advice. 


PROSPECT DEPARTMENT 
STORE INCORPORATES 


Capital Stock 
of $10,000 

Articles of incorporation have been filed 
by the Prospect Department Store, of 
Prospect, Ky., with a capital stock of 
$10,000. The incorporators are Garnet 
S. Dick, W. Henry Bernard and C. M. 
Bernard. It is the intention of the new 
company to open its store within a short 
time. 


LOUISVILLE 
ADVERTISING CLUB 


Assists in Registration Day 
Publicity Stores Adopt Plan 

The Louisville Advertising Club has 
received a request from Provost Marshall 
General Crowder asking that the registra- 
tion day for men between the ages of 18 to 
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45, be given publicity in the advertising 
of the local stores. Already a number of 
stores have taken up the idea and are 
carrying this publicity campaign in 
prominent places in their advertising. 


LOCAL STORES HAVE 
UNIQUE ADVERTISEMENTS 
ON MILITARY LINES - 
3,500 Boys from Camp Taylor 
Received Officers’ Commissions 

The Louisville stores handling men’s 
wear have been doing some unusual ad- 
vertising for the military business, in view 
of the fact that a number of the boys have 
recently graduated from the Officers’ 
Training Schools at Camp Taylor. Dur- 
ing the past two weeks more than 3,500 of 
the boys in these schools have received 
their commissions .and the local stores 
have been using the greater part of their 
advertising space for this particular bus- 
iness. 


Excellent Idea of 
Crutcher & Starks 


An excellent idea along this line was 
worked out by Crutcher & Starks. This 
company secured a list of all the prospect- 
ive officers and sent to each one the fol- 
lowing circular which has attracted quite 
a bit of attention to this store. 


DEATH OF 
HENRY KAUFMAN 


Entire Store Force 
Attended Services 


Henry Kaufman, president of the 
Kaufman-Straus Co., department store 
of Louisville, died recently at his Sum- 
mer home at Charlevoix, Mich., aged 
67 years. Mr. Kaufman was stricken 
by an attack of kidney trouble early in 
May and his condition at that time was 
considered serious but he improved and 
just a few weeks before his death he 
suffered a second attack from which he 
never fully recovered. 

Mr. Kaufman is survived by three 
sons, Edwin Kaufman, of Boston, Lewis 
Kaufman, of New York, and Benjamin 
Kaufman, who was associated in business 
with his father, and one daughter, Mrs. 
Walter Uri. Mrs. Kaufman died fifteen 
years ago. 

At the funeral of Mr. Kaufman, em- 
ployees who had been associated with 
him for more than twenty years were 
active pall bearers and the entire force 
attended the services in a body. 


SCHOOL DAYS MAKE DEMAND 
GOOD FOR CHILDREN’S SHOES 


Kentucky State Fuir 
Brings Additional Business 


The sale of Fall shoes has started in 


earnest and the dealers in women’s shoes 


_ Lexington, 
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are being kept busy with an excellent 
demand. A number of the stores are dis- 
posing of Summer stock in special sales 
of white low shoes and pumps. School 
days have made the demand for chil- 
dren’s shoes good and a number of the 
local stores have been featuring these 
in their advertising. The - Kentucky 
State Fair, which opened in Louisville 
September 9, brought a good number of 
visitors from all over the state and the 
shoe dealers had a big week’s business. 
Quite a number of the visitors to the 
fair make the trip do double duty, that 
of seeing the fair and for their Fall shop- 
ping and the indications are that this 
year’s fair drew a record breaking crowd. 


AUGUST HAMMEL 
PURCHASES STORE 


Of F. & S. 
Shoe Company 


Announcement was recently made at 
Ky., that August Hammel 
had purchased the stock, fixtures, lease 
and good will of the F. & S. Shoe Co. 
The store purchased by Mr. Hammel 
adjoins his present location and it is 
his purpose to have the wall between 
the two rooms torn out, making one 
large storeroom. The contract has been 
let for the improvements and work will 
be started in a short time. 

Mr. Hammel came to Lexington from 
Buffalo, N. Y., about six years ago and 
bought an interest in the Model. Three 


‘years ago he started in business as the 


sole owner of Hammel’s, handling men’s 
clothing and furnishing goods. The new 
store and stock of shoes will make his 
store one of the most complete men’s 
store in that section of the state. 


WALK-OVER 
BOOT SHOP 


Increases 
Capital 


The Walk-Over Boot Shop, of Lexing- 
ton, Ky., has filed amended articles of 
incorporation increasing its capital from 


_ $7,500 to $15,000. 


ANNUAL OUTING OF MARKET 
STREET MERCHANTS’ 
ASSOCIATION 


Record Breaking Crowd in 
Attendance—Money Donated to 
Red Cross 


The annual outing of the Market 
Street Merchants’ Association held re- 
cently, was one of the most successful 
outings ever held by the association. 
A record breaking crowd was on hand, 
it being estimated that through the 
afternoon and evening between fifteen 
and twenty thousand people had passed 
through the gates. 
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Were To Buy 
| _W Miscellaneous | 








High apr sy! Shoe 

ces for the Manu- 
facturing Trade. 
Write for Samples 
and Prices. 


J.& B.SALES CO. 
470 Park Ave. 
Worcester - Mass. 
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“UP TO THE MINUTE” 


Slipper Bows, 
Ornaments, Buckles, etc. 


D. T. DUDLEY & CO. 


66 Washington St. Haverhill, Mass. 
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TERS OF one pg 
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CAMBRIDGE,MASS 











throughout South America means “These 
goods are the best of their kind for the 
South American market. 























Insoles of all kinds 


Made by the House that 
makes good on deliveries 


Our brand is in demand 
Order from your Jobbers 
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The outing, as usual, was held at 
Fontaine Ferry Park, and the associa- 
tion realized quite a sum of money, all 
of which was donated to the Red Cross. 
The association bearing all expenses. 


Patrick Dewane 
Dead 


Patrick Dewane, 75 years old, for a 
number of years connected with the 
Hero Shoe Co., of Louisville, died 
recently. 


JOHN RAYMOND 
VOGEL 
At Great Lakes Naval 
Training Station 

Having enlisted in the Navy, John 
Raymond Vogel, son of J. J. Vogel, of 
Vogel Bros. Shoe Manufacturing Co., of 
Louisville, recently left fot Great Lakes 
Naval Training Station. 


BANQUET GIVEN BY 
DEPARTMENT MANAGERS 


Of Stewart Dry 
Goods Company 


A banquet was recently given by the 
department managers of the Stewart 
Dry Goods Co., in honor of Hubbard 


‘e lo Buy 
Shoe Polishes 2 | 
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The Proper Dress- 
ing for Every Shoe 


Griffin Mfg. Co., Inc. 
67-69 Murray St. 
New York 














Miscellaneous 








Shoe Store Chairs, Settees, 
Fitting Stools, Screens, etc., 
Wood Window Display Fixtures 







Catolog 
on 
Request le 


THE OsScaR ONKEN Co. 
3 1941 W. 4th St., Cincinnati, Ohio, U. S. A. 











H. Toombs, display manager for the 
company, who has left Stewart’s to accept 
a similar position with the Louis Appel 
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Co. The speakers at the banquet in- 
cluded D. L. McCarthy, Aubrey Cossar 
and Louis Knapp. 


Lynn 


FORMER LYNN CO-PARTNERSHIP 
CHANGED TO CORPORATION 


Strout, Stritter & Co., Inc., 
Lynn, Mass., Incorporated 

The firm of Strout, Stritter & Company 
composed of Allen F. Strout, Karl A. 
Stritter and Carl L. Felsenheld, hitherto 
carrying on the business of shoe manu- 
facturing as a co-partnership in this city, 
has incorporated under the name of 
Strout, Stritter & Co., Inc., according to 
the business corporation laws of the Com- 
monwealth of Massachusetts. 

With an authorized capital stock, to 
be fully issued of one hundred thousand 
dollars ($100,000). This will be held 
wholly by the three previous owners of the 
business who will continue in its active 
management. ‘The stock is wholly paid 
up either in cash or approved assets so that 
all of the cash and property hitherto em- 
ployed in the business will continue to be 
used in carrying it on. ‘The corporation 
will assume and pay all of the debts of 
the existing co-partnership and the amount 
of the capital stock above referred to 
represents the net and not the gross assets 
of the new corporation. All orders here- 
after placed and obligations hereafter 
assumed will be in the name of the cor- 
poration. 


Strictly Thrifty 
Is This New Style Shoe 

The tip is left off to save leather. The 
perforations are omitted to save labor. 
The fitting is of the single row style, which 
save threads. The boots are eight inches 
high, as the Conservation Board requires. 
The leather is of plain black kid, as the 
Conservation Board recommends, and is of 
fine grain stock. The edges are trimmed 
close, and the heel is of the leather Louis 
style. Such is the style of boots, hundreds 
of cases of which have been made, and 
still are being made, by Rogers & Briggs, 
Lynn. ; 


Strictly Serviceable 
Is This Army Type Boot 


Of Army grain is the upper, and of a 
modified Munson pattern is the last of a 
women’s out-of-doors war service boot, 
which a Lynn concern is making for shoe 
merchants of large cities, featuring war- 
time styles for women. Also, a tender of 
such shoes for women in the Government 
service has been made to the Government. 

The bottoms of these shoes are either of 
a heavy single sole, or two full soles, and 


are welt sewed. The heel is 10-8 high 
The outersole is waterproofed, so that the 
shoes will serve women who are out-of- 
doors in wet weather. 


“The Lady of Shoes’’ 
Will Open Some Retail Stores 


Miss Lynn, in “The Lady of Shoes” will 
open the new Reglino store in Meriden, 
Conn., this week, and will later appear 
in New Haven and other cities. 

She will present to shoppers some of the 
newest models of shoes made in Lynn ac- 
cording to the C. B. regulations. 

The stores will be set, for her appear- 
ance with scenes of Lynn’s beautiful ocean 
boulevard, Lynn Common, and Broad 
Street, in Lynn, the leading shoe manu- 
facturing street of the country. 


Last Vamps Lengthened 
from 21% to 4 Inches 


Some before the war lasts were brought 
to a Lynn last remodeler the other day. 
The vamps measured 2) inches in length. 
The remodeler lengthened them out to 
measure four inches. 


Shoes and Pigs 
Potatoes and Other Things 


Greater Lynn fair takes place at 
Meadow Park, Lynn, September 24, 25 
and 26. Shoe manufacturers will show 
shoes, and shoemakers, and others who 
have backyard gardens, will show pigs, 
potatoes and other things they have raised 
the past Summer. 

Lynners expect to outclass the famous 
Brockton fair. 


Open House and 
a Good Name Pays 


Showing that it pays to have a good 
name in the trade, and to have the wel- 
come sign on the factory door is an order 
for 100 cases of shoes, recently sent from 
Lynn to the Southwest. K 

There came to Lynn last Spring a 
buyer from the far, far Southwest, drawn 
hither by the reputation given by mer- 
chants to a certain line of shoes, ‘Made 
in Lynn.” When he arrived at the factory 
neither the manager nor the salesmen were 
there. 4 

The girl who guards the door welcomed 
him to the factory, and told him to go in 
and see for himself the shoes in the making. 
He did so. A month or more passed by, 
before that buyer was heard from again 
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Three Styles that Continue 
the Success of PLANT BROS. 


Women’ Shoes 










A success that in a few short years has 
been gained by good, substantial, practical 
shoes, so constructed that they preserve 
in a high degree the graceful lines and 
comfort of the highest cost merchandise. 


Be Sure that You See this 
New Line for Spring 


No. 457—B8rown Side 
8-in. Lace, ‘*Kippy’’ 
Last, 14-8 Colonial 
Heel, Imt. Welt. 


Mf” 


No. 487--Black Kid No. 520—Erown Kid 

Foxed Oxford, Imt. **Vivette” Pump, 

Welt, 17-8 Louis Heel **Beverly””’ Last, Imt. 

Aluminum Plate. Turn, 14-8 Colonial 
Heel. 





Main Factory 
Manchester, New Hampshire 
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Stock 


Act quickly. Number 
of pairs we can offer, made 
as these shoes are and 
priced as they are, is 
limited. 


No. 825-824 




















No. 823 
B25 [BSG Redon Ory EH ict Mo, 
— ora. Heel, py Be smn oo widths 
eee ELLIS, EDDY CO. 
Pacer Haw "Tarn Sol, 10-8 Ads SHOEMAKERS 
- setae tia Gee HAVERHILL, MASS. 
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5 %, 
—— THE 
Preston!B. Keith Shoe Company 
MAKERS OF 










*Keith’s Konqueror” 


Shoes for Men and Women are first, last 
and all the time working in the interests 
of the retail trade. Some nifty 
styles for Fall and Winter will be 


carried in stock. 
One of Our FACTORY AT 
Beauties 


for the Ladies Campello 


Brockton (“mRcl°) Mass. 


New York Office 
299 Broadway, Room 415 


Boston Office, 207 Essex Street 
N. B.—Interest Yourself in Unlocked Process Shoes 
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and then he called on the sales manager of 
the firm, during Boston market in July, 
tg place orders for shoes like those he saw 
in the making. The shoes were shipped 
the other day. 

So it evidently pays to have a good name 
in the trade, and a shop that is open to 
visiting buyers. 


Lynn is a Good Place 
to Make Army Shoes 

That Lynn should make some Army 
shoes is a suggestion that is getting much 
attention. It is pointed out that Lynn is 
most advantageously situated for making 
Army shoes, because it is in the heart of the 
biggest shoe and leather district in the 
world. This district is already supplying 
upper leather, cut soles, cut stock, lasts 
and supplies for Army shoes, and is sup- 
plying them in great quantities, too. But 
it is sending them to other places, and not 
a pair of Army shoes is made in Lynn, 
though they could be made in Lynn most 
advantageously. 


Went to 
Washington 

George E. Coffin, of George E. Coffin 
Shoe Company was in Washington last 
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week, to discuss regulations concerning 
turn shoes. 


Raised Flag 
First 


Employees of Lynch Shoe Company 


raised a service flag over their factory, 


September 7, and then went on an outing. 


From Small 
Beginnings 

The first public water supply in Pea- 
body, which was one of the first in the 
country, had a hogshead for a reservoir, 
and distributed its water through three 
inch wooden pipes. ‘These days, one tan- 
nery vat would drain that hogshead dry. 


Not a Case 
Came Back 

One Lynn firm has a record of not a 
single case of shoes returned during the 
past year. 


Styles 
in Stock 

Williams & Clark Company have 22 
styles of Fall shoes in stock, all made ac- 
cording to the C. B. regulations. 


Brockton 


ARMY 
SHOE ORDERS 


Local Concerns Receive 
New Contracts 


A total of 240,000 pairs of Army shoes 
have been received by Brockton concerns 
in new contracts placed by the United 
States Government. These are distributed 
as follows: Charles A. Eaton Co., 10,000 
pairs; George E. Keith Co., 40,000 pairs; 
Fred F. Field Co., 55,000 pairs; E. E. 
Taylor Co., 45,000 pairs. ‘These orders 
are less than half of the business for which 
these firms put in their bids. Prices are 
fixed at $7.15 a pair for the field shoes and 
$6.45 a pair for the marching shoes. 4 


Small Share 
for Brockton 


In previous Army shoe contracts placed 
by the Government this city has obtained 
from one-third to one-fourth of the total 
number of pairs. This time Brockton’s 
total is barely 10 per cent of the distribu- 
tion. It is evident that the war depart- 
ment’s plan is to make the distribution of 
these Army shoe contracts more general 
and not to concentrate the business in 
any one section of the country. 


, 


AWARD OF 
NAVY SHOES 


Brockton Houses 
Receive Orders 


Nearly a million pairs of men’s welt 
shoes for the Navy will be produced by 
Brockton concerns as a result of contracts 
recently awarded by the United Srates 


‘ Government. Churchill & Alden Co., has 


the largest number—300,000 pairs. Other 
concerns which have been awarded con- 
tracts for Navy footwear include: T. D. 
Barry Company, 150,000 pairs; Thompson 
Bros., Inc., 125,000 pairs; Diamond Shoe 
Company, 125,000 pairs; M. A. Packard 
Company, 80,000 pairs; Howard & 
Foster 45,000 pairs; the Preston B. Keith 
Shoe Company 40,000 pairs; E. E. Taylor 
Co., figures not available. 


Large Sum of Money 
Represented 

Orders for these Navy shoes received 
by Brockton concerns will total more 
than 825,000 pairs and may reach a million 
pairs, it is stated. The wholesale value 
of the shoes to be produced on this new 
contract will be made than $6,000,000. 
Contracts call forthe delivery of shoes not 
later than April J, 1919. “These shoes are 
the blucher type.. The average price per 
pairis $6.36. 
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ADDITIONAL 
ARMY EQUIPMENT 


New Orders Received 
By Local Concern 


The Army equipment factory operated 
by Frank S. Farnum of Churchill & Alden 
Co., of this city recently received orders 
for goods which will keep the plant in 
operation at its full capacity for several 
months. This factory is producing canteen 
covers, magazine and revolver pockets, all 
of canvas. The added Government orders 
are for larger quantities of these, necessitat- 
ing an increased output and the employ- 
ment of added labor by the Farnum con- 
cern. 


LARGE FOREIGN 
SHIPMENT © 


Goods Going to 
Far Off Point 

The Avon Sole Company, whose factory 
is in the neighboring town of Avon, has 
recently made a large shipment of Duflex 
soles and heels to the city of Manila in the 
Philippines. General Manager E. T. 
Packard states that this is the largest 
shipment of goods that this concern has 
yet made to this far off possession of the 
United States. X 


NEW CATALOG 
ISSUED 


Local Concern Sending 
Out Attractive Booklet 


One of the early in stock catalogs to be 
distributed among the local shoe trade is 
that gotten out by M. A. Packard Co., 
makers of the Packard shoe. This house 
is carrying a line of seasonable styles in 
men’s footwear, featuring Army patterns. 
Officers’ leggins are a part of the in stock 
proposition, in recognition of the steady 
demand for this class of goods during war 
times. , 


STOCK 
CATALOGS OUT 
Showing Styles for 
Immediate Delivery 


This is the catalog season, when shoe 
manufacturing concerns make known to 
the trade throughout the country the fact 
that their in stock departments are at the 
service of the customers to supply goods 
for immediate delivery. Several Brockton 
houses have issued their in stock catalogs 
for the Fall season, illustrating and 
describing varieties of styles of black and 
brown shoes on salable lasts and patterns. 
These catalogs reflect the influence of the 
great war, inasmuch as Army lasts and 
patterns are featured in the in stock foot- 
wear and also that leggings are carried in 
stock for immediate delivery in cordovan, 
pig skin, grain, etc. - All ‘buyers ‘who 





is determined in part by the time required 
over your stock. 


BEACON SHOES 





move quickly and are always in demand. 
Why? Because they are made to wear 
well, to look well and _.to fit well. Those 
three things cover all the specifications of 





GOOD SHOEMAKING 


If there is no Beacon Agency in your 
town, write us for information from our 
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YOUR EFFORTS 


To conserve and HELP WIN THE WAR 
will be ably seconded if you consider our 
SPEEDWELL PROPOSITION. 


Because, although the number of styles 
has been limited and the radical styles re- 
stricted, all COMFORTABLE and STAPLE 
' STYLESremain. What more is necessary? 


The greatest demand will be for shoes 
‘combining COMFORT, STYLE and FIT- 
TING. These three requirements are the | 
foundation of the succes 
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receive copies of Brockton in stock cata- 
logs will find them filled with interesting 
and timely pictures and descriptions of 


shoes which are ¥ typical of Brockton 
production in style, material and selling 
quality. 


Haverhill 


OPPORTUNITIES IN 
SOUTH AMERICA 


Opening for Shoe Sales in 
Countries There 


A local manufacturer who has made a 
considerable study of South American 
trade said to the “Recorder” recently: 
“No greater opportunity for shoe manu- 
facturers in the United States has ever 
existed than at the present time as regards 
sales of footwear in South America and 
Latin-American countries generally. 

Merchants of those countries are looking 
to the United States, as a result of the 
war, for greater amounts of merchandise 
than ever before, in fact, they are almost 
entirely dependent upon this country 
for manufactured goods of all kinds. 
Now is the time for shoe manufacturers 
in Haverhill and elsewhere to prepare 
for doing business with these countries, 
if they are not already in line for that 
trade.” 


Merchants’ Confidence 
Should Be Obtained 


“In seeking business with these merch- 
ants of South America and Latin-American 
countries it is important for manufac- 
turers to gain their confidence now. 
Then, after the war is over, they can’t 
be dislodged by similar goods at lower 
prices, made by cheaper European labor. 
Money and effort expended now will pay 
big dividends in the future, as regards 
South American trade. After the war, 
there will be a gigantic struggle for 
South American and Latin-American 
business and a lot of price-cutting to 
get it. If we start bidding for this trade 
now and getting the confidence of the 
South American merchants as regards the 
quality of goods, we will not be much 
affected by this price cutting. Merchants 
of South America are slow to do busi- 
ness with strangers, as they have had 
some unfortunate experiences ‘in that 
line. If we supply them what they 
want—not what we think they want, 
and furnish dependable merchandise, 
we are on the right track.” 


Registering 
Trade Marks 


“An important point as regards the 
seeking of ‘South American trade by 
manufacturers is the registration of 
trade name® or trade-marked goods. 
Reliable information is to the effect that 
in Argentine, Brazil, Chile and other 


Latin-American¥countries,{German agents 


who are out on orders for their govern- 
ment are registering all available North 
American trade marks and trade names 
as their own property. In many of these 
countries, priority of application gives 
absolute title to the trade mark, irrespect- 
ive of use or actual, bona fide ownership 
of good made and marked. This is an 
existing menace which North American 
manufacturers must meet by registering 
their names and marks in all Latin- 
American countries. 


SALESMEN ON 
THE ROAD 


Well Known Line Represented 
By Traveling Men 


Charles K. Fox, Inc., Makers of the 
famous line of “Fox Footery” for women, 
has had its traveling representatives at 
the factory during the past week or ten 
days, getting samples ready for the 
coming season. All are now on the road 
in their respective territories with the 
new samples. Those well sustain the 
reputation which this concern has en- 
joyed for many years, as regards reliability, 
style, and selling quality in women’s 
turn footwear. 


HIGH IN 

MILITARY SERVICE 
Local Trade Member in 
Important Office Abroad 


Lt. Col. Thorndike D. Howe, of the 
firm of Howe & Fenlon, sole leather 
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dealers of this city, has recently been 
placed in a highly important position with 
the American Expeditionary Forces in 
France. He is in command of a postal 
regiment formed for the purpose of speed- 
ing up the soldiers’ mail. This regiment 
is composed of men formerly in the 
postal service of the United States. It 
will handle all the mail for our soldiers 
who are overseas, arrangements having 
been made to send the mail to four 
ports, instead of one, as formerly. The 
central post office will be located in the 
city of Tours, with branches at other 
points. Col. Howe’s military experience 
and marked executive ability qualify 
him for his new and greater respon- 
sibilities. 


REPRESENTATIVES ON 
THE ROAD 


Salesmen of an Old 
Established House 


Hazen B. Goodrich. & Co., one of the 
oldest and best known shoe manufactur- 
ing concerns, have gotten out their Spring 
line. These samples include women’s 
boots, oxfords, straps, pumps and colon- 
ials in turned footwear, all fully maintain- 
ing the high reputation which this 
concern has, for many years, enjoyed. 
Salesmen representing the Goodrich line 
all of whom by the way, have, for many 
years, been associated with this house, 
are in their territories as follows: W. A. 
Ramsdell, Michigan, Chicago, Wisconsin, 
Minnesota, North and South Dakota, 
Iowa, Nebraska, New England; Frank W. 
Lord, Illinois, Indiana, Missouri, Kansas; 
F. A. Montgomery, Pacific Coast and 
Rocky Mountain region; J. E. Stevens, 
Canada, New York State, Ohio, Pennsyl- 
vania, Atlantic Coast cities, New Eng- 
land, andj Frank. M. Colburn, Southern 
States. 


St Louis 


RETAIL AND DEPARTMENT 
STORES REPORT TRADE 
UNEXPECTEDLY GOOD 


Men Customers Repairing Shoes 
to Great Extent 


The retail trade has been measurably 
stimulated, for the new Fall goods, by a 
decided drop in temperature which brought 
with it the usual tendency to buy new 
season merchandise and to get in early on 
the new styles. The retail stores and 
departments report that the trade has 
been unexpectedly good during the week 
just passed, that the public is buying 
freely and that there-is no disposition to 
quibble over prices, though the call for 
wearing qualities, which has been notice- 


able since last season continues very 
strong. Practically all the buying, of 
course, has been on women’s and chil- 
dren’s shoes, because, in the latter case, 
of the arrival of the new school season. 
As to men’s footwear, the tendency seems 
to be toward economy and there is a falling 
off, relatively, in the number of pairs sold, 


though there is a good aggregate so far as. 


money volume goes. Men, more than 
women, are taking to the repair depart- 
ments and are making their last season’s 
footwear do extra duty and the retailers 
expect that this tendency will continue 
steadily as men’s footwear lends itself 
more readily to really effective repair and 
because of its heavier materials holds it 
shape better. - 
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RITE-EASY 


A shoe that offers to retailers 
THE BEST IN FLEXIBLES | 


CIVILIAN RITE-EASYS 


are made by a patented process having the 
famous K-B Patented Innersole. 
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The K-B Patented Innersole is what gives to | 


CIVILIAN RITE-EASY SHOES 


their superior flexibility and comfort, and is | 
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the ONE Innersole made which does its work 
satisfactorily. 
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THE CIVILIAN RITE-EASY SHOE 
is the most flexible and comfortable Men’s 
Goodyear Welt shoe on the market. 


Manufactured and CARRIED 
IN STOCK by 


CIVILIAN SHOE CO. 


WARD HILL, MASS. 
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An Ambitious 
Retailer 


called to ask our opinion regarding his opening 
another store. 


A study of his statement and our ledger infor- 
mation disclosed the fact that his finances did 
not justify the venture. 


We showed ‘him that he was sure to fail if he 
undertook the second store and he left us, 
grateful for the advice and guidance that we 
had given him. 


By helping retailers we are helping business. 





The Credit Clearing House 
‘“*Builder of Better Credits”’ 
Offices in all important cities 
Executive Offices: 440 Fourth Ave., New York, N. Y. 














For Boys and Little Men’ 


“HONEST WEAR 
IN EVERY PAIR” 


Our salesmen are now out show- 
ing*the latest styles in these 
quality shoes. 

This is a safe, solid line that 
will bring the boys’ trade to 
your store. 

See and be convinced before 
placing your orders. 


MARSTON & BROOKS'CO. 
HALLOWELL, MAINE | 
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Chocolat 
Elk Blu. 
Welt 
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Serviceable Shool Shoes 


NOW IN STOCK 


No. 73. CHOCOLATE ELK BLUCHER 


Goodyear Welt 


Price $2.85 


Infants’ 6-8, C-E 
4 Youths’ 11-2, B-D 


Childs’ 8-11, C-E 


Unlined 
Price $3.25 


Price $3.75 


No. 83. CHOCOLATE ELK BAL 


Goodyear Welt 3 Fox 


L. B. EVANS’ SON CO. 


Misses’ 11-2, B-D $3.75 


-, Wakefield}Mass. 





Changes in Business 
The Last Week’s Failures, Suspensions and Changes 


Failures 


Boston—Madison Leather Co., leather, reported 
an involuntary petition in bankruptcy has been 
filed against this concern by three creditors. 

Boston.—B. & G. Shoe Co., wholesale shoes, re- 
ported at a meeting of their creditors held 
August 27, an offer was made to compromise 
with creditors at 20 per cent cash and 5 per 
cent payable by the corporation’s note in six 
months without endorsement. This offer was 
rejected by all creditors present and it developed 
at the meeting that an inventory of the stock 
appraised merchandise at $4,1 The book 
accounts were listed at $3,500, which figure 
included two accounts amounting to about 
$1,500 on which no definite value could be 
assigned owing to the fact that both of these 
claims. were now being adjusted in bankruptcy. 
The liabilities total $30,000, all with the excep- 
tion of a claim for $750 to Joseph Balter repre- 


senting merchandise obligations. After the first . 


offer of settlement was rejected a creditors’ 
committee appointed succeeded in obtaining a 
new offer of compromise at per cent and 
three notes of 24 per cent each, payable in 
three, six and nine months, said notes bearing 
the endorsement of Abraham and Louis, brothers 
of Harry Green. This offer was voted on and 
unanimously re ees by the creditors present 
or represented as the best settlement available. 

Chicago, Ill—George E. Herman, shoes, reported 
stock of the above has been conveyed to A. J. 
Thomson as trustee, for the benefit of creditors. 
The liabilities are estimated at about $2,000 an 
the assets at about $1, Herman joined the 
army six months ago, leaving his brother to run 
the business, and it is stated that at that time 
the stock amounted to $6,000 and has since 
dwindled to $1,000. 

Fort Meade, Fla.—Phillip Cohen, shoes, etc., 
reported offering to compromise, at 20 per cent. 
ttumwa, Ia.—Emanuel Krell, shoes, reported 
in financial difficulties last month, has been 
forced into bankruptcy by some of his creditors. 

Creston, Ia.—William V. Salzer (Bill’s Bootery) 
shoes, reported filed petition in bankruptcy. 

Auburn, Me.—Ashe, Noyes & Small Co., reported 
has distributed its second dividend of 25 per 
cent to its merchandise creditors, making 50 
per cent paid up to the present. Ten per cent 
more is forthcoming before October 1 as a final 
settlement of this estate. 

Huntington, N. Y.—Lewis Gottlieb, shoes, dry 
goods, etc. Through his attorneys, this part 
filed a petition in bankruptcy, and Addison Ww. 
Sammis has_ been appointed receiver of the 
business. Gottlieb scheduled liabilities of 
$21,544 and assets of $23,745. 

Cincinnati, Ohio—People’s Shoe Co. (H. Bloom, 

rop.), shoes, reported meeting of creditors was 
scheduled for September 9, last. 
olivar, Tenn.—R. E. Durrett, administrator 
shoes, etc., reported petitioned into bankruptcy. 


Changes 


Boston—S. H. Lebow Shoe Co. (207 Essex Street) 
wholesale shoes, recently commenced business 
ere. 

Lawrence, Mass.—Jacob Sandler, shoes, succeeded 
by Israel Green. 

ynn, Mass.—Bernstein & Press Co., Inc., shoe 
manufacturers, recently incorporated with 
capital of $10,000. 


Haverhill, Mass.—Miriam Alter, leather, filed 
married woman’s certificate. 

Lynn, Mass.—Strout, Stritter & Co., Inc., shoe 
manufacturers, incorporated with capital of 
$100,000. 

San Dimas. Calif.—W. B. Broadwell, sold out. 


Angnete, Ill.—B. B. Crain & Co., shoes, etc., 

. M. Crain retires. 

Chicago, Ill—The Bedel Co., shoes, etc., incor- 
portated with capital of ,000. 

Harvey & Co., shoes, etc., incorporated with 
capital of $50,000. 

Chicago, Ill.—Imperial Tanning Co., capital in- 
creased to ,000. 

Exeter, Ill.—Taylor & Wood, shoes, etc., succeeded 
by Thomas W. Brown. 

Lamoni, Ia.—P. A. Silsbee, shoes, etc., closing out. 

Cherokee, Ia.—Robert C. Knox is now sole owner 
of the Knox Mercantile Co. 

Coon Rapids, Ia.—W. J. Enenbach bought a dry 
good sand shoe business here. 

Gravity, Ia.—J. W. Chitty Dry Goods and shoes, 
sold out to Richmond Bros. 

Maynard, Ia.—John Meyer, dry goods and shoes, 
etc., succeeded by Leonard Arthur. 

McNally (R. Ireton) Ia.—Smith & Co., 
dry goods and shoes, sold out to Albert Miller. 

Fiat (P. O. Howard) Kan.—L. E. Marsh bought a 
dry goods and shoe business here. 

LeRoy, Kan.—Wm. B. Hazen, dry goods, shoes, 
etc., succeeded by Tilden Giesy. 

Stithton, Ky.—Henry Mossbarger, shoes, etc., 
sold out. 

Benton Harbor, Mich.—Goodman & Goldbaum, 
shoes, etc., sold out. 

Maitland, Mo.—Hodgin Bros., shoes, etc., suc- 
ceeded by G. R. Miller. 

Wichita, Kas.—Teitzel-Jones-Dehner Boot Co., 
shoe manufacturers, starting new factory at 
201 East 21st Street, for making of puttees or 
leggings, in addition to their factory at North 

ain Street. 

Muscotah, Kan.—A. P. Hoagland, shoes, etc., 
closing out. 

Towanda, Kan.—C. B Stewart, shoes, etc., suc- 

ceeded by Kallair & Abraham. 

Owingsville, Ky.—Goodpaster & Co., Shoes, etc., 
out of business. 

Eyota, Minn.—C. P. Russell & Son, shoes, etc., 
sold out. 

Cottonwood, Minn.—J. T. Knudson bought a 
dry goods and shoe business here. 

Rock Creek, Minn.—E. Gust Erickson bought an 
interest in the Erickson Bros. dry goods and 
shoe business. 

Fleeper, Mo.—W. A. Debery, dry goods and shoes, 
etc., sold out to J. E. Walstrom. : 
Georgeville, Mo.—McCan Mercantile Co. sold 

out to R. E. Dickey. 

Odessa, Mo.—White Mercantile Co., dry goods 
and shoes, sold out to E. J. Rust. 

Trenton, J.—Uszkay & Nagy, (676 S. Broad 
Street) shoes, etc., out of business. 

Bedford, N. Y.—Hyman Glasser, shoes, etc. 

Buffalo, N. Y¥.—Meyer Bros., shoes, dissolved 
partnership—succeeded b Herman Meyer 
and Jacob Meyer as individuals. 

New York City—P. E. O’Brien Shoe Co. (101-07 
W. Broadway) wholesale shoes, recently com- 
menced business here. 

Bayard, Neb.—W. L. Moles, dry goods and shoes, 
sold out to a Mr. Fagan. 


North Platte, Neb.—Diener & Fieishman, shoes, 


succeeded by the Diener Shoe Store. 


Rosalie, Neb.—Allen & Hanson, dry goods and 
shoes, succeeded by Albert Hauson. @ 4 

Roseland, Neb.—Hogg & McCue, dry goods, 
shoes, etc., succeeded by E. L. McCue. 

Newman Grove, Neb.—Clarence Olson, shoes, etc., 
will close out. 

Newark, N. J.—Morris Lossef, shoes, sold out. 

New York City—Health Shoe Co., Inc., shoe manu- 
facturers, succeeded by Nonpareil Shoe Co., Inc. 

Hudson Shoe Co. (118 W. Broadway) wholesale 
shoes, dissolved partnership. S 

Brooklyn, N. Y —The Weissman Shoe Co. is a 
new concern getting under way at 333 Wash- 
ington Street. They will manutacture slippers. 
Of their $50,000 authorized capital, $25,000 
is paid in. 

Buffalo, N. Y.—The Knaier Shoe Co., Inc., has 
filed notice of an increase in its capital from 
$15,000 to $150,000, to provide for business 
extensions, 

Windber, Pa.—Bassel & Ginsberg, shoes, succeeded 
by H. Bassel. 

Stigler, Okla.—Thomas & Norman, shoes, etc., 
sold out to C. L. Puckett. 





Credit to N. E. Association 
For Its Excellent Work 


The officers of the New England Shoe 
and Leather Association are felicitating 
themselves on having been instrumental 
in helping to secure action favorable to the 
trade on at least four important questions 
that recently have troubled the business 
world. ; 

These include the revocation of the 
Government order to discontinue the 
issuance of through export bills of lading; 
the holding up of the order abolishing the 
railroad differentials; the favorable de- 
cision in regard to the control of the Sound 
Steamship Lines by the N. Y. N. H. & H. 
R. R., and the recent decision of the 
British Government to permit the export 
of a large quantity of boots and shoes 
made for British customers by shoe manu- 
facturers in New England and other parts 
of the country, and which has been the 
subject of controversy for more than a 
year. 

On all of the foregoing matters the 
association has put in a lot of hard work, 
and expended considerable money, and it 
naturally feels highly gratified at the fav- 
orable outcome of its efforts. 
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Classified and Opportunities Department 


“Recorder” rates for space less than one- OSITIONS WANTED: Three cents per word for each insert 
eighth page per issue: verusements, five conte ber reed for each insertion, Minin cm 
S ltime 7times 13 ti 26 times 52 times amount accep’ Dollar. ler this hea receiv: 
1 Inch etal $4.00 $3.00 $2.75 $2.50 $2.00 a ES ene eee 

2 inch..... 8.00 6.00 5.25 4.75 4.00 t for add advertisers desire replies forw: 
3 inch..... 12.00 9.00 7.75 7.00 6.00 “advertisement and paid Yor acoordingly. Answers to adsy muct be soot 
4inch.....15.00 12.00 10.00 9.00 8.00 ‘| — ‘nde letter postage. 


Payment in advance is required, except when regular advertisers, as amounts 











are too small to open accounts 








SALESMEN WANTED 


LINE WANTED WANTED TO PURCHASE 





WANTED—Retail shoe salesman in leading shoe 
store in Western Pennsylvania city of thirty 
thousand. Give references. State age, experience, 
salary expected, and full particulars. Address B60, 
care Boot and Shoe Recorder, 207 South St., 

Boston, Mass. 


WANTED-—Salesmen to carry a well selected 
popular-priced line of boudoirs and felt house 
and bedroom slippers, as a side line for the Southern 
and New England States. Goldschmidt & Loewe- 
nick, Inc., 129 Duane St., New York, N. Y. 


WORK SHOE SALESMAN—For Milwaukee 
line exclusively work shoes of high grade, 
wide variety and at competing prices. Just one 
state in East, one in North and one in South 
remain open. Want good mixer, persistent, self- 
confident man on straight commission basis. 
Appointment subject to personal interview. State 
VT ek ee. first letter. LUEDKE 
CHAEFER BUTTLES CO., Milwaukee. 








POSITION WANTED 


WANTED— Position as traveling salesman, 
covering Louisiana and adjoining states pre- 
ferred, for strong, reliable shoe company with a 
complete stock. Only those who can deliver the 
goods need reply. Am live wire and can furnish 
highest credentials. Address B48, care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 











HELP WANTED 


MAW: AGER and Buyer for a Shoe Department, 
one who understands the shoe business 
thoroughly, who is not subject to draft, and is 
also capable of handling the advertising and 
window trimming for a department store. State 
age, salary, past experience, and when at liberty 
tocome. A. Froney & Co., Bowling Green, O. 


For Soliciting 
Foreign Trade 


A Boston firm having a large established 
foreign business wants a man with thor- 
ough experience and knowledge in solicit- 
ing, advertising and following up foreign 
trade in Boots and Shoes. Prefer one with 
a knowledge of foreign languages. An- 
swer giving experience, nationality, age, 
name of last employer, and salary ex- 











WANTED strong line of women’s or children’s 
welts, turns, or McKays, for Denver west, 
to open office on coast by Al man with the same 
reference, wire collect or write C. E. . 310 
Croghan St.; Fremont, Ohio. 








FOR EXCHANGE 


HAVE 320 acres good farm, located in Montana, 
valued at $6,400. Would like to exchange some 
for shoe store of ‘equal value. Stock must be clean. 
Address B59, care Boot and Shoe Recorder, 207 


























¥ M ° ° 

LA Highest Cash Prices Paid 

for entire — ao. by also 

RE buy your surplus or slow sellers. 

FOR NT Quantities no object. Retail or 

OFFICES to rent at 78 Lincoln Street. ; Street wholesale. Short term leases 

oor suitabie tor shoe man. ress jonn . 
Evans Company, 76 Lincoln Street, Boston. taken off 2 gly soe = 
OR RENT—Chicago sample and stock rooms Cc ondence Confidential 

in the shoe centre, Lees Bldg. Simon B. Wax, orres tablished 1890 


Lees Bldg., Chicago. 








GLAUBERG & CO. 


WANTED TO PURCHASE 2 ee ee eee 
Phone 2438 Franklin 

We also purchase clothing, 

hats, furnishing goods, etc. 











We buy quick and pay highest cash price 
for retail and ——_ stocks of shoes or 


Bank and mercantile reference. 


BROOKLYN PURCHASING SYNDICATE 
We Buy for Cas FRANK WALKER, Proprietor 
610 Broadway, Brooklyn 
ae, Jobbers’ and . "Phone, 2328 Williamsburg 
Retailers’ Surplus Stocks, Jobs, = 
Closeouts 


NO QUANTITY TOO LARGE 


We also purchase entire stocks z 
from eetainens or manufactur- BUSINESS OPPORTUNITY 
ers. Send us particulars of 5 
what you have for sale. 
Short Term Leases Taken . 


We pay Highest Cash Value 
I Have An Established 


VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager | Tr ade 
537 Broadway, New York, N. Y. |& 
Telephone 2248-2249 Spring ee of i in repre- 
sentation of one or more lines of men’s, 
sor *s shoes to the whole- 
































pected. Address, P. O. Box 3404, Bost 
Mass. 














LINE WANTED 


WANTED—Good line of shoes for retail trade. 
Pennsylvania, New York and West Virginia. 
Have big trade. Address B61, care Boot and Shoe 
Recorder, 207 ee St., Boston, Mass. 




















sale trade. I have an established office in 
with and stenogra = 
C A ~ H Pp A I D service; am beyond the draft age and | 
ghee surplus stocks of shoes a a ae 2 
nm Z snoes ec Ww! ers. am 
my for — a pe My Leases taken in a position to make a very advantageous 
over. e will send a representative to peerage ms es any man bande who 
ma 
i os ee ee Se rey oe i OPORTUNITY, care Boot and 
Max Kalter Mercantile Co. Shoe Recorder, 207 South St., Boston, 
100-102-104 Grand St. -New York City Mass. 
Phone Spring 9418 
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MISCELLANEOUS 





wk SAVINGS SHOE SALES—Every sale 
given my personal attention. Can reduce 
our stock one-third to one-half in ten days. Write 
Fred DeBolt, Merchants’ Sales Promoter and Ad- 
vertiser, Peru, Indiana. ° 


Woodbine, N. J. 


has two brick buildings suitable 
for manufacturing purposes, one 
containing about 12,000 square 
feet of floor space, the other about 
20,000 square feet. Both located 
a few hundred feet of the Penn- 
sylvania R. R. Station, which is 
in the heart of the town. Elec- 
tric power and steam heat. Lib- 
eral inducements to proper par- 
ties. For further information 


write to 
Board of Trade 














~O {0 Wooden Soled Shoes 


For all rough, wet work. A-1 

Seate quality. Soles shaped to Fé fox. 
es walkin; s 4 

Great for garden wear. Splenaid ‘trade 


builders and big money makers. 

slippers. Write for alers’ Prices. 
WORKO MFG. CO., 
Racine, Wis., Dept. 200 


_~ ADD-ATHEM ‘TO YOUR: STOCK 








NATIONAL 
SHOE 
PLATES 


‘ 
3 sizes for all Shoes 
Easy to drive on. 
Hard to wear off. 
Made from drawn 
steel. Free sam- 
ples on request. 
Me. Retailer: Tell 
your repair man to 
put these heel 
plates on your cus- 
tomers’ shoes. If 
your jobber can’t 
supply you, 
WRITE US 
Immediate deliv- 
eries 


NATIONAL SHOE 
PLATE MFG. CO. 
=| 1248 West Third St. 














Wanted at Once 


for Department Store 
for Cash 


Manufacturers’, Retailers’, or Sur- 
plus Stocks of 


No Quantity Too Large. 
Leases Taken 

GLOBE MDSE. CO. 
Indianapolis, Ind. 


New York Office 
23 Lispenard St., New York City 
Merchandise of All Kinds Purchased 


Short 











Ralph Murphy, Toledo, O. 


Wins First Prize in Jingle 
Contest 


The Avon Sole Co. Jingle Contest, 
which ended on July Ist, was a tremendous 
success. More than 15,000 replies were 
received. Contestants in every state in 
the union and some countries abroad were 
heard from. The judges met on Thurs- 
day, September 6, at the Boston Shoe 
Club, and wrestled with the problem of 
a proper distribution of the prizes. The 
judges were: H. DeWitt Smith of the 
“Boot and Shoe Recorder,” Fred E. At- 
wood of American Shoemaking, William 
E. Gill of the Shoe Repairer and Dealer, 
Robert D. Kenyon, of the Shoe and Leather 
Reporter, and I. Wendell Gammons of 
The Shoe Retailer. 

The winner of the first prize, $200 was 
Ralph Murphy of Toledo, Ohio. The 
H. M. & R. Shoe Store of Toledo received 
an equal amount. This name appeared 
on Mr. Murphy’s entry. ‘$2,000 was dis- 
tributed, $1,000 to contestants and an 
equal amount to those shoe dealers or shoe 
repairers whose name appeared on the 
entry of each contestant. The second 
prize, $100, went to Mary Howland Beck- 
with of Walton, N. Y., and to Henderson 
Bros. of Walton, N. Y.; third prize, $75, 
to J. E. Fielding of Montello, Mass., 
Woldstad, Brockton, receiving $75 also. 
The fourth prize of $50 went to Walter 
Logan, Baltimore, Md., and his dealer was 
Shiver’s of Saratoga and Pearl Streets, 
Baltimore. Mrs. Grace E. Willey of Con- 
cord, N. H., won $25, and Howard S. 
Palmer, Winchester, Mass., $25, the shoe 
dealers or repairers in both instances being 
J. C. French & Son of Concord, N. H., and 
the Goodyear Shoe Repairing Co., Boston. 
There were three $20 prizes, four $15 
prizes, ten $10 prizes, twenty $5 prizes, 
fifty $2 prizes and one hundred $1 prizes. 








MISCELLANEOUS 





SHOES ; 





100,000 
Milbradt 
Ladders 


Now in Use 


Milbradt Rolling 
Step Ladders are be- 
ing used throughout 
the country. They 
are real time and 
money savers and 
are noiseless. 
Shipped subject to 
approval and satis- 
faction guaranteed. 


ee fecal, 
suited for every kind of 
shelving. 

Milbradt Mfg. 
Company 


2410 N. 10th Street 
St. Louis, Me. 
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Metal Shoe Fitting Stools 


And Floor 
Mirrors 





No. 141 


ownite fer The Chicago 
a og an e. - 
Pris Wire Chair Co. 
621 N. LA SALLE STREET, 
CHICAGO, ILLINOIS 














—— 


STORE 





Zz All Mercantile Lines 








styles and 
to fit all 
kinds of 


shelving 

Seat cotties 
scription and 
ae a 
a 

Coma 

67 olph St. 
Chicago - - Ill. 








No matter what policy you may pursue 
in selling to the shoe trade, nevertheless, 
you need the “BOOT AND SHOE 
RECORDER” all the time. 
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Entered at the Post Office, Boston, Mass., as second-class matter 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U.S.A. 


BOOT AND SHOE RECORDER 


THE RECORDER CREED: 


Getting More Shoes Sold Right; not only “more” but yd sold for the right pur 
wearer, in the right fitting, for the right price, at the ri 
shoe merchants. The chief purpose of t 


istribution 


Member of the Roa 


ht profit. This is the great problem of the retail 
e “Boot and Shoe Recorder” is to help solve it; for this is the 
basic problem upon which depends the pte of the entire allied ladustiite relating to shoes and 
eather; their production and 


Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. Foreign, $7 .50 
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e, to the right 
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United Fast Color Eyelet Co., Boston, Mass. .46 
United Shoe Repair Machine Co., Boston, 
POOR. ok tin ctpae tate cectsathses sh damneke 16 
MISCELLANEVUs 
Atlantic Printing Co., Boston............ 66 
Srooy* Purchasing Syndicate, Brooklyn, 





Calderwood & Preg, Boston, Mass. 
Credit Clearing House, New York City. 
Eaton, James Kent, Boston............- 
Fitchburg Mutual Fire Insurance 
PURCREEID, DEBI. wos ccsccccctccccsceseee 
Glauberg & Co., New York City............ 





Globe Merchandise Co., Indianapolis, Ind.... 79 
Greico, C., Commercial Art Co., Chicago.... 66 
Harvard Engraving Co., Boston............ 66 
Hooper Printing €o., ee re 66 


Hotel Essex, a PPO ET Terre rr 40 
Hotel Martinique, New York City.......... 15 
omy Engraving Co., Foctos Pars Te 66 

alter Merc. Co., Max, New York City.. 79 
Karrer, Boston 66 
Liberty Loan. 
Merchants’ Business 

New York Cit 
New York Ex vA Purchasing Corporation, 

ee Raa err 
Tolman Print, Brockton, Mass...........-. 
Rappenang Electrotype Foundry, Cambridge, 





Van ‘Praa Ca, New York City. oi. ciccccss 79 
Zoccola Co., Inc., SE Ma dcacccccoes 67 
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At *4.00 


At *3.50 





Two Splendid Fall Boot Values 


T° offer you such 
boots as these at 
the prices they bear is 
some achievement, be- 
_ lieve us. 


Nothing smarter in 
style or better in qual- 
ity can be had at such 
prices, we are confident. 


Parker Holmes 


They are both ready, 
now in stock, but don’t 
wait too long before or- 
dering. Makesure of get- 
ting thesizes you require. 


Our new Fall Catalog 
is now being mailed. 
Ask us to send you a 
copy if you are not on 
our mailing list. 


and Company 


Boston, Mass. 


**The House that Helps’’ 
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= 
Back Up Your Desire 
| 


To Sell Good Merchandise | 
By Tying Up To ya casg 


Your 


7) ° 7 Catalog ? 
If N 

fist right, Send In 

TRADE MARK SHOE Your 

Name 











Don’t Let Your Customer Be Enticed 
Away Because You Can’t Supply 
What He Wants 


a -—~- 


In Stock 
Service 


16 Styles 
Ready to Ship 


Shoe dealers will have 
to use In Stock Depart- 


ments more and more be- STOCK No. 176 


cause of the difficulty they 

will experience in securing OVER-THE-TOP LAST 
shoes in their usual way. 
All in stock models are bright Cordovan Brogan Bal Lapped Heel Seam 
snappy styles that have “a Wingfoot Rubber Heel Widths AA to D 
pep” that instantly brings Sises 5 to 11 Price $7.25 

them to favorable notice. 


kK. T. WRIGHT & CO., Inc. 


ROCKLAND, MASS. 


BOSTON, 183 Essex St. NEW YORK, Marbridge Building PHILADELPHIA, 1215 Market St. 
DETROIT, Washington Arcade SAN FRANCISCO, Pacific Building 
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TANDARDKID 


TAN. TO ITS NAME OSTEMDARD A 


“STANDARD 
KID @ ITS STANDARDIZED. PATENT 


CUARAMTEED SELECTIONS GUARAMTEED SELECTIONS 
Or ral : " 
























Pridefully Produced 


You retail shoe merchants who are proud of 
the merchandise you sell will be still more 
proud if your Kid styles are made of 
Standard Kid. 


No Kid leather is more carefully selected 
from raw stock to finished product. 













Standard Kid is as good all the way through 
as its lustrous finish and extreme softness 


indicate. 







You cannot specify a safer leather in every 
respect for the shoes you’re ordering. 


Standard Kid Mfg. Co. 


MANUFACTURERS OF 
Black, Colored and Patent Glazed Kid 


207 South Street Boston, Mass., aie S. A. 


Factories at Wilmington, Del. 









AGENTS 


CHARLES A. BRADY GEO. A. McGAW F. W. BAILEY & CO. 
Rochester, N. Y. Chicago, III. St. Louis, Mo. 
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Buy Them Right In 
Case Lots — Fill In 
Vacant Spaces On 
Your Shelves | 








Boys’ and 
Little Gents’ 
School Shoes 





STOCK No 
Ready No. 4001—Boys’ Gun Metal St. Fox Blucher, Mat 
To Ship Side Tops, Full Toe. Sizes, 1 to5%4..... $2.25 
Ri h a No. 4001—Little Gents’ Gun Metal St. Fox Blucher, 
ig Mat Side Tops, Full Toe. Sizes, 9 to 1314.. 1.80 
Now No. 4002—Boys’ Gun Metal Bal, English Last, Mat 


Side Tops, Eyelets to Top. Sizes, 1 to 51% 2.25 


No. 4002—Little Gents’ Gun Metal Bal, English Last, 
Mat Side Tops, Eyelets to Top. Sizes, 9 


WI ol chute ek, Fo inn wk waieah 1.80 

No. 4003—Boys’ Cocoa Brown Bal, English Last, 
Eyelets to Top. Sizes, 1 to54......... 2.45 

- No. 4003—Little Gents’ Cocoa Brown Bal, English 
ee KR rere 1.90 


This line has one-piece Grain Innersoles, Guar- . 


anteed Box Toes 


Sold in case lots only’ Prices net 30 beg 
Sample 

estan WICTOR SHOE COMPANY “#22, 
— ote Ave. SALEM, MASS. erp yy ‘St. 
Leutevitie, Ky. In Stock Department, 212 Summer St, BOSTON norte, vs. ois 


114 W. Piume St. 


22 Kenyon Bidg. 

















STRAT 
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BROCKTON 
NEW YORK - BOSTON CHICAGO 
1017 Flatiron Building 207 Essex Street 35 South Dearborn St. 


aes and Summer 1919 Samples are being 
shown the trade by our salesmen on their 
respective territories. An early opportunity will 
be yours to inspect the line. 


@ The restrictions and suggestions of the War Indus- 
tries Board have been followed in the Spirit and to the 
letter in working out this season’s line. It is our policy 
to co-operate with the War Industries Board in its work 
to the fullest extent and we urge our customers to do 
likewise. 


@ The careful, intelligent buying on the part of the re- 
tail merchant as is required to meet present conditions, 
is just what the Thompson proposition will be found 
to facilitate. With the same standards of values and a 
lately enlarged factory capacity, we aim to give our 
customers a quality product at a minimum price and 
the best service that can be maintained under war 
conditions. 


@ If you are not a “THOMPSON” customer a request 
from you now will insure a call when our representative 
is in your section. 


"THOMPSON BROS. INC 


MEN’S FINE SHOEMAKERS 








Address all Communications to Brockton (Campello), Mass. 
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On To Victory! 


THE great allied victory is being hast- 





ened by the intense patriotism of the 





American people and their clear concep- 
tion of the pressing need of conservation 
of foods and materials. 


—Our war styles in 


Women’s Mc Kay Footwear 


will be found to conform in every partic- 
ular to the requirements of the adminis- 
tration’s rulings. Nor have we been 
obliged to sacrifice the good appearance 
ofourshoes. You'll find them as attractive 
to look at, as they are serviceable in use. 








PUPePePPPPUUUUPP POPP UPUPUUUUUPUUUOUUPPPPRBUeUPee 


(2) 


Let Us Know Your Requirements 








MITCHELL-CAUNT CO. 


LYNN, MASS. 
BOSTON OFFICE, 72 LINCOLN STREET 





PeUdeVUPUVUUUUPPUPUUBTUPPeBTAP 


S 
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BETWEEN GOOD FRIENDS 


What is more pleasant than some 
periodical indication and assurance of 
steadfast devotion? For, in spite of 
occasional differences — and _ perhaps 
momentary lapses of association — 
there will still be that bigness of feel- 
ing that makes for doing deeds that 
count, at crucial moments when only 
a “Pal” would endure. As we-look 
back to former years, when normal life 


THE “S. O. 


in times of greatest need, should be 
heeded unhesitatingly. It is our wish 
that you be assured of our every effort 
to ease up unusual restrictions where 
possible. There is not the least thought 
of running to cover, to save our own 
skins. Your needs are on record; your 
wishes are known. At no time will we 
resort to imposing of new conditions 


did not demand the utmost display of 
“sticking power,” we see plainly the 
same traits between our patrons (busi- 
ness friends) and ourselves, as are to be 
found among social friends. There 
was this mutual confidence that brought 
mutual success; an exchange of ex- 
periences that made each a better 
merchant; a voluntary co-operation 
that eased up the fulfilment of obliga- 
tory transactions. But 


Ss.” CALL 


unless disregard of the necessity would 
endanger our continued existence. 
Keep right ahead and sell what’s on 
hand. Don’t worry what may happen 
to inconvenience you. You can’t pre- 
vent it in these times. We feel confi- 
dent that our past performances should 
be sufficient guarantee of square deal- 
ing. Our reputation, then, 


IS THE WELCOME SIGNAL 


of being able to meet unusual cir- 
cumstances with unusual co-operation. 
Good shoes at the same superior com- 


petitive prices will be delivered if our 
ability to do this is not interfered with 
by catastrophic upheavals. 


OUR ANSWER IS 


‘“‘The Customers’ Interests Are Second to None’’ 


— Diamond Shs 


Factories 


BROCKTON 


Salesrooms 


NEW YORK CITY 


? 


STUAUALNANNQNNNN00000000UEO0OUUUUUUUNONOQQQQGUO00VEAEEEEOOAUOGOOOOOOOOOGOOGAOAEOOOEEEEOUOOOOUOOOOOOOOOOOOOOOAOOOOU AAA 
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penne profit can be in- \¢ ZS 
creased by making 
“Glove Grip” shoes leaders. 






















ote teteo tee tet elt 





















































From the standpoint of 
style, fit, quality and workman- 
\ ship they are Unequaled. Original 
} methods of manufacture have made 
, 








possible the development of these 

fundamentals of successful shoe re- 
} tailing to a high point of perfection. 
Every claim we have made concern- 
ing the merits of “Glove Grip” shoes y 


Satisfy yourself by sampling. 
Nine ‘‘Glove Grip” styles for Men and 
four for Women carried in stock. 
A catalogue will be sent on request. y ! 





2, e 
—— = Men’s No. 468 ‘‘Glove Grip”’ whole quarter Blucher, Tabasco HZ 
_— \ Brown Kid, Panama Last, Half O’Sullivan Rubber Ee = 
heel. In stock: A, 7-11; B, C, 6-11; D, E, 5-11 —= 
a . | . — 
~. il Price $7.35 
——: Wu rice ° 
—— ~~ =SS= e 
——— > a 
— = ———— e 
—— wn ° 
V7 + 
NORTA ABINGTON . MASS. 
Sd 


BOSTON OFFICE. 801-802 RICE, BUILDING 








have been proved in the hands of dealers. GY ia \ 


ele lel e | 
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“Facts Are 
More Convincing 


Than Words” 


And this being true we are 
going to ask you not to buy 
your full needs for Spring un- 
til our salesman calls on you. 











You should give us your busi- 
ness. That is a fact and you 
will be convinced of it when 
you see the line of Welts and 
Turns he has to show you. 









They form the best ‘reason 
why argument on this sub- 
ject that we can present. 








Tell Your Customer Hts An 


Hla) 


And The Sale is Half Made 











are stylish very stylish 


HELMING-M-KENZIE 


Cincinnati 
Welts and Turns ny 









An exceptional line of high- 
grade military styles; the kind 
it pays to push. 

—Every Pair Made to Wear 


de 


Stock No. 614—Army Officers’ Tan 
Box Calf Fatigue Blucher—Ormond 
plain toe. A, 7 to 10; B, C and D, 6 to 
nS. 

$6.50 


Pig Grain Legging with Buckle and 
Strap (or in the Spring Type if desired). 
Skeleton Leather Lined, Height 12% 
Inches. Sizes 13 to 17. 

$6.50 (either style) 


ARMY OFFICERS’ 


~ 


Stock No. 715—Dark Tan Cordovan 
High Cut Military Blucher with 
Waterproof White Fibre Doubler. Or- 
mond plain toe. A, 7 to 10; B, C and 
D, 6 to 11. 


p 


$9.00 


Boston: 60 South Street 


STYLES SHOWN ARE 


IN STOCK 


BROCKTON, MASS. 


New York City: 127 Duane Street on remns. 


a3 


M. A. PACKARD COMPANY 


Recognized by critical military 
men as correct in every detail of 
design and construction. 


Stock No. 612—Tan Army Blucher— 
Made on the Munson Last following 
Government Specifications. B, 7 to 10; 
C, 6 to 10; D and E, 6 to 11. 

Price $6.50 


TAN CORDOVAN FATIGUE BLUCHERS AND SPRING LEGGINGS 


Stock No. 714—Made in Dark Ten 
Cordovan with Waterproof White Fibre 
Doubler. Ormond Plain Toe. A, 7 to 
10; B, C and D, 6 to 11. 
$8.50 
(Dark Tan Shell Cordovan Spring 
} Legging. Full Leather Lined, Height 
| 123s inches. Sizes 13 to 17. 
$11.00 


Complete Stock 
Catalog % Civil- 
ian and Military 


Footwear Now 


Mailed 
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Without a National Cash Register 
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With an up-to-date National Cash Register 


A man should not do the work a 
machine will do for him 


A National Cash Register does 
15 necessary things in 3 sec- 
onds. 


Without the register a man 
cannot do these things in half 
an hour. 


With the register, even a new 
clerk can do them just by 
pressing the keys. 


Our newest model makes the 


records which a merchant needs 
to control his business. 


Our new electric machines are 
as much better than the old 
machines as an up-to-date har- 
vester is ahead of the sickle for 
cutting grain. 


The latest model National 
Cash Register is a great help 
to merchants and clerks. 


It pays for itself out of what 
it saves. 


Merchants need National Cash Registers now more than éver before 


PITT TOCISETITIT TTI seesesevenscncgacpeecoosnes FILL OUT THE COUPON AND MAIL MO) 0).® Qrerrteeret eee eee 
Dept. 19207, The National Cash Register Company, Dayton, Ohio. 
Please give me full particulars about an up-to-date N.C. R. System for my kind of business. 





Name 
Business 





Address 
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ACTUALLY WASHABLE 


Sd ee Oo SOR ee 2 


THE WHITEST WHITE 


LEVOR GRAIN KID 


MADE OF CABRETTA SHINS 


Ls REMAINS WHITE -~1 
ASK YOUR NEIGHBORS 


G.LEVOR & CO., inc. 


MANUFACTURERS 


GLOVERSVILLE, N.Y 
NEW YORK: 88-90 GOLD ST. 


ST.LOUIS: LEATHER EXCHANGE BLDG. BOSTON: I45 SOUTH ST. 
JOHNSON, STEPHENS & PATTON LEATHER CO. THE G.LEVOR COMPANY 








or 
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Buyers’ Easy Reference Directory 





MALBON MEN ARE OUT 


With Novelties in Women’s Turn Oxfords, 
Pumps and Colonials. Long line of attrac- 
tive styles. Be sure to see them. Our pat- 
ent leather and kid models will interest you. 


Write or Wire for Salesman to Call 


MALBON SHOE CO., Inc. 


HAVERHILL, MASS. 
Boston Office - - - = < 117 Lincoln Street 











CHIPPEWA SHOE MFG. CO. Fitts*wis. 


Original 
Chippewa 
Shoes 


Snappy Lasts 


Black and Chocolate 
In Stock 
Case Lots. All Sizes 


650S—6-inch oak sole, 
Goodyear Welt "$4.75 


ORDER A CASE TODAY 





SERVICE 
ws. us it is not merely a figure of speech but 


an [indelible habit, as the result of a policy to 
which we are soundly committed—to carry in stock 
all desirable Women’s Specialty Footwear and to 
fill your order the day it is received. Under present 
manufacturing and transportation conditions, {the 
value of this service to you is greatly magnified. 


Sample Pairs Gladly Sent on Approval 


Duane Buoe G. 


143 DUANE STREET aad YORK 
Factory: Brooklyn, N. Y. 






















Coburn 
Trolley Ladders 


are simple, efficient, inexpen- 
sive, saving time in sales effort. 
Get estimates—send us a rough 
sketch of your store interior, 
showing shelves to be reached 
and let us tell you the cost. 
Catalogue on request. 


Coburn Trolley Track Mfg. Co. 
HOLYOKE, MASS. 














We can put you in touch with the. 
big European Buyers of Leather 
and Shoe Supplies. It will pay 
you to investigate this busi- 
ness and the information and 
service which we can render you 


Address BOOT AND SHOE RECORDER 
207 SOUTH STREET, BOSTON, MASS. 
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Tweedie ‘““Hylo” Boot Tops 


LIAS BERLOW 


New York Selling Agent 


110 Duane St. 
New York 








Laing, 


We Have For Immediate Delivery 


OVERGAITERS 


‘ALSO A SPECIAL LINE OF 
FELT BOUDOIR SLIPPERS 


43 N. Third Street Philadelphia 


FELT AND CLOTH 
8, 9 and 10 Button 
In Wanted Shades 


AT INTERESTING PRICES 


Harrar & Chamberlin 

















PLAN 
m with bath, $1.00 and $1. so. 
h, $2.00 


Absolutely Fireproof 


Hotel Chelsea 


ane 9 ft Seventh Avenue 
kK CITY 


Ti . 
To Reach Hotel C 


From Pennsylvania ee Seventh Avenue car south to 
bs third Stree’ 
d Central, 


Fourth Riininn car south to Twenty-third 


Lackawanna Erie, Reading, Baltimore & Ohio. Jersey 
al and V R. R. Sta’ take Twenty- 

fia) te pen tape pede ly =p) hy 
ea 


treet crossto east to 
Piers foot West Twenty-third Street, 





4 ird Street crosstown car. 
WRITE FOR COLORED MAP OF F NEW YORK 





13 
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GLACE KID 
CREAM | 
ya) 


y Vv 



















TAN VICI KID 
POSITIVELY | 
CONTAINS OtL F 


MARE THE Se REASY AT THE 


NL 
CITT D| 


SOFTENS THE LEATHER 

AFTER THE RAIN’ 
GRIFFIN ,CO. 
NEW YORK,USA 





SAME TIME RETAINING 
wie As Sb [emeler tener a 
GRIFFIN MFG. Co. 
ew YOu US.A 




























LOTION CRE ce in light tan and dark GLACE KID CREAM in black, light 
brown, black and white. Softens, polishes and dark gray, brown, champagne, ae | 
and cleans - 1 tan and brown and and white. Cleans, colors an polishes 
black leather ts and shoes. It is useful — kid leathers. This cream is to the 
for puttees, too. 3 oz. (25-cent size) $20.00 ather what cold cream is to the skin. 
gross, $1.75 per dozen. Half pint 30 cents 3 oz. (25-cent size) $20.00 gross, $1.75 
each, $3.00 per dozen. Pint 50 cents, quart dozen. Ask your jobber. If he can’t sup- 
90 cents, half gallon $1.60 and gallon $3.00. ply you, we will. Samples free on request. 


GRIFFIN 


CLEANERS 
DRESSINGS 


Ponmenties Shoes 


Of course they are Seasonable, 
Salable and Profitable—and—they 
are sure to please your customers 






WHITE KIDINE, a thorough white 
cleaner for white kid and calf shoes, white 
gloves and belts. Leaves leather soft and 
pliable, and is not inflammable. Supplied 
in two sizes. Small (15-cent size) $13.80 
per gross, $1.20 per dozen; large (25-cent 
size) $21.00 per gross, $1.80 per dozen. 


. N 
RAPID BLACK 


rf 


4nd all kinds of ” 


) Tan & Russet Leather RG 








A wend Beccrccad 


‘Containes nothing in In- Hi 
Jurious to the § 


RAPID BLACK DYE. It will dye all 


smooth surface leathers a jet black, 
will not rub off. It leaves no odor 


1Sce. size...... $12.60 a gross $1.10 a doz. 
Ps 4.4 owe 22.00 * 1.90 “ 
% pint...... 25c. each 290 “ = 
quart.. 0c. “ 
gallon. 1.65 
” 10 
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Buyers’ Easy 


Pato enhanc Hare 
A FALL WINNER 


In Stock 


Steel Gray Calf, Full Foxed, 
Castor Gray Nubuck Top, 
Simulated Tip with Center 
Perforation, 13/8 Military 
Heel, Goodyear Welt. 


AA to D, 2% to 8 
$5.75 


122-124 Duane St., New York City 


Powell Campbell 


Style 
5085 





&: 


TUUUCUGGGERGUGCEGGTOGUCRORRCCOREOGGOORERGRORROEORORRERRREOSECRCRREREUCEEEED 
ESTABLISHED 1884 


Everything in 
Wood Heels 


Our experience and time at your service 


BEST WORKMANSHIP 
PROMPT DELIVERIES 


A. R. WADE & CO. 


HAVERHILL, MASS. 


Wood Block Factory, Newton Junction, N. H. 
FTI 
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1 Radium 


reopucts = Spot Remover 


REGISTERED 


Cleans and removes all dirt and grease from 
leather or fabric without injury to cloth, color 
or leather. 


The Radium Dye Company, Inc. 
KANSAS CITY, MO. 





No. 751 
Black. Vici Kid, Dark 
Gray Cloth Top, Good- 
year White Welting 


Nine Inches 
18/8 Louis Leather Heel 
C and D 


IN STOCK 
$4.85 


W. T. Holmes Co 


15 No. 4th St. 
PHILADELPHIA 





















$9.75 per doz. 
Sizes 3 to 8; 6 to 12 


All elses. $9.75 per doz. 
Term.; 2 per cent, R. Q. G. Prompt Deliveries 
Buy Direct from Manufacturer 


= AMERICAN SHEEP PELT CO. n° Oe 


PUI) 








Standard 
fine felt a 


roleh a 4-3: be 


pm. Samples 
"submitted upon 
request. Ask 


b ek aa OF-ha- B16) 


fa ndard Felt Company 
West Alhambra California 
New York, Chicago. San Francisco 











LO SHOE CO. 


100 Reade Street 
NEW YORK, N. Y. 


OL ®" S SPIRAL 
LEGGINGS 


U. S. Regulation O. D. Wool Cloth 


THE BEST WINTER LEGGING MADE : 
FOR ’ 


IMMEDIATE DELIVERY 
Ages 5 to 14 Years $15.00 per Dozen 
ORDER NOW! ; 
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STYLE 
ECONOMY 


The Exceeding Beauty 


of ““Gitterman’’ Shoe Cloths has made them a stand- 
ard of comparison in the best shoe factories. , 


| “The Shoe Cloth 
of Many Merits” 

Distinctive for its fine quality, extra strength and 

wearing quality—a cloth of realeconomy. In white 


WOVENBUCK 


“The Cloth that Rivals Buckskin” 


and is buckskin so far as ap- 
pearance and style go. Gives 
unusual wear and is rea- 
sonably priced. 
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Remember Belgium 


And Prepare for the 


Fourth Liberty Loan 


Drive Starts September 28th 






OU can floor an Uhlan with lead, but only gold can floor Berlin—the 
. gold of a world aroused. 
This loan being for a much larger amount than the preceding loans, means 
that everyone must subscribe more liberally. 


Our boys are doing wonderful work in the trenches—They expect us to do 
equally as well in backing them up with the necessary supplies of food and 


munitions. 
We must buy all we can afford to—and a little bit more. 


CONTRIBUTED BY 


Blum Shoe Manufacturing Company 
Dansville, New York, U. S. A. 
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Weak and Broken-Down Arches 


Have Made Countless 
Thousands Mourn 


The Crawford Arch-Supporting Shank is a remedy for the evil and has 
brought health and happiness to sufferers who have used it. We have their 
testimonies; they have learned to know its merits; and we want you to 
know. 

The CRAWFORD ARCH-SUPPORTING SHANK is a strong, 
rigid, unyielding bridge of steel locked to the insole of the shoe_and resting 
in a bed of cork on the outsole; it preserves the life and shape of the shoe; 
and by diverting and distributing the pressure of the foot, it gives Nature 
a chance to restore and strengthen the structure of the foot, and prevents 
the unsightly sagging of the sides and soles of the shoe. 

Watch this page in the coming weeks and read the story of the virtue 
and value of the 

CRAWFORD ARCH-SUPPORTING SHANK 


which has banished pain and restored peace to those who have used it; 
and increased the sales and profits of the manufacturers and retailers, whose 
product and stock have been equipped with it. 





RIVET 
LOCKING SHANK TO INSOLE 


United Shoe Machinery Corporation 


BRANCH OFFICES: 


a 87 Main Johnson City, N. Y...... 124 Main New York............. 37 Warren 
Brockton, Mass.........93 Centre Lynn, Mass............ 306 Broad  Philadelphia........ 221 North 13th 
Chicago. .....i« 18 South Market Marlboro, Mass...... 11 Florence Rochester, N. Y.......... 130 Mill 
Cimetemeth., ... 65 5 as 708 Broadway Milwaukee.............. S06 Teme . .-St. Daath, 6 cites. abicinas 1423 Olive 


Haverhill, Mass....... 145 Essex New Orleans.......... 216 Chartres 
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A Quality Feature for Practical Sport Wear 


Textan Soles co-operate with the skilled shoemaker in creating practical sport style footwear — 
of the most modern type. 
Instead of a sole being the contrary of the upper, footwear with Textan Soles is in full accord 
with what the shoemaker wished to develop when he designed the styles. 

Textan Soling is pliant—it acts with the uppers in each movement of the foot. It helps in the 
security of tread as well as in sincerity of fashion. 

Manufacturers are finding that when they use Textan Soles their fashion effects are uniformly 
complete in addition to being modern. 

The prosperity of this soling, however, is not vague—it is definite and you should see that 
you get the definite Textan trade mark on the footwear that you buy. 


THE B.F.GOODRICH 
RUBBER COMPANY 


AKRON 
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DOUBLE SERVICE SHOES 
For Children 
With Textan 
DOUBLE SERVICE 
Toe and Heel 





Ui 
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in footwear. 





pleasure to children. 


Sept. 7, 1918 





= HE children’s shoe department is incomplete if you 
have not stocked this unusually attractive model. 
== This shoe is made in Goodyear Welt, black and tan, 
Textan Spring Heels—imitation tip, soft roomy 
box toe, unlined. 

Textan Double Service toe and heel add a special 


attractiveness in selling value and in comfort and 
Strongly sewed throughout 
and cut generously at all points of hard wear and 
strain. A staunch shoe’ for children built on the 
principle that children want comfort as well as wear 


ORDER NOW FOR FALL TRADE 


Mrs. A. R. KING, Inc. 


19th and Brown Sts. 


PHILADELPHIA, PA. 


Oo}! 








° 


° 





























| : nee 
STS. TE 
} lis 1} \ ze yet “ 
1 | 1 } | \ : : 


ee 
ot 
| 

| | 
| 

| 


Economy of Construction in E. C. Skuffers 


Economy in construction is the fundamental principle upon which the E. C. Skuffer Shoe is built, 
and is today acknowledged by Washington as the economic foundation of success in war-time 


shoemaking. 
For ten years we have not changed our lasts, patterns, leathers, or construction. 


By this standardization and economy we can best serve the American public through the shoe 
stores of the country. 


We have produced the maximum of shoe values by strict adherence to this policy and have given 
the trade the most value for its money. 


The word “style” does not enter into our footwear, but a comfortable shoe of good materials will 
fit better, wear longer and will produce repeat customers. 


There is an E. C. Skuffer for every member of your family. 


The younger personnel of the factory—all active workers—include Matthew J. Lambert, Sales 
Manager; Russell A. Cone, General Manager; Charles A. Cooper, Superintendent. 


ENGEL-CONE SHOE COMPANY 


EAST BOSTON MASSACHUSETTS 


Shoes Sold By Every Progressive Wholesaler in the United States 
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Government 
Regulations 


DUCATO 
a HOE 





REG. U.S. PAT. OF F. 


ETAILERS who sell Educator 


Shoes may congratulate them- 
selves upon having in their stock a shoe not 
affected by present or meditated government 


changes. 
The advantage of this ‘“‘Standardized’’ shoe is 


recognized by every shrewd buyer in the retail 
business. 


Educator Shoes 


are Carried in Stock Rice & Hutchins, Inc. 
oe Semness 20 High St., Boston, U.S. A. 


The Rice & Hutchins New 
York Company 

The Rice & Hutchins Bal- 
timore Company 

The Rice & Hutchins At- 


pany 
he Rice & Hutchins Chi- 
cago Compa 


n 
‘& Hutchins 


Cleveland Company 

The Rice & Hutchins Cin- 
cinnati Company 

The Rice & Hutchins St. 
Louis Shoe Company 

The Atlas Shoe Company, 
Boston, Mass. 

Joseph I. Meany & Co., 
Inc., Philadelphia, Pa. 
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